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American Express Travelers Cheques : 


Tele 

American Express introduced the first pre- wee WN coon the 
packaged Travelers Cheques in July. Since ge” raw, = \y Ef nati 
then, banks all over the nation have reported ew * . . . \g | tanc 
important sales increases. This statement by ee. ¥ ee E: 
Mr. C. Arthur Hemminger is typical: : ta er ee 
“We instituted the sale of pre-packaged 
Travelers Cheques at 49 tellers’ stations in mR ce 
the commercial, savings, installment loan, TELLER’S SALES KIT NO COUNTING—NO PAPER WORK — nati 
and safe deposit departments. We are en- Hany sles kt contain cight diferent Teller reaches for right package — thats 2 © 
joying an increase of 40% in total daily $i,000. _. ae banks a already is ee on purchaser’s appli- D; 
sales, and much of it appears to be new ® a kit with every teller cation form. the | 
business!” and 
Other banks say this: “Handling time cut to Vo s oa | CC 
90 seconds.” “New business grows fast.” “Cus- a" E ss | this 
tomers enthusiastic.” “All our tellers sell them.” | : yee i Al 


Join the growing list of top-flight banks who now a oN aa Bf Phor 

enjoy increased sales, efficiency and customer | Wire S § local: 

goodwill—with new pre-packaged American ee as 46 

Express Travelers Cheques. For further details - F the c 
: : JUST DATE—AND SELL THEM AT EVERY TELLER’S WINDOW 

or supplies, write to Mr. Olaf Ravndal, Senior All the teller need do is add date. Issu- Now every teller can handle American 


Vice President & Treasurer, American Express ing ose-Poeaged American Express Express Travelers Cheques easily and 
- Travelers Cheques is about as easy as profitably — help your bank achieve im- 


Company, 65 Broadway, New York 6, N. Y. handling the equivalent in cash. portant increases in sales. 
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BELL SYSTEM TEAMWORK IS A VITAL FACTOR 
IN EFFICIENT, ECONOMICAL TELEPHONE SERVICE 


Direct Distance Dialing is an example of the 


value of unified research, manufacture and operations 


These are great advantages to the 
public and the nation in the way the 
Bell System is set up to provide tele- 
phone service. It is a very simple 
form of organization, with four 
essential parts. 


Bell Telephone Laboratories does 
the research. 

The Western Electric Company 
is the Bell System unit which does 
manufacturing, handles supply, and 
installs central office equipment. 


Twenty-one Bell Telephone oper- 
ating companies provide service 
within their respective territories. 


The American Telephone and 
Telegraph Company co-ordinates 
the whole enterprise and ftirnishes 
nationwide service over Long Dis- 
tance lines. 


Each is experienced and efficient 
in its own field. But the particular 
value of each is greatly extended be- 
cause all four parts are in one organ- 
ization and work together as a team. 


Direct Distance Dialing—one of 
the greatest advances in the speed 
and convenience of telephone serv- 
ice—is an example of the value of 
this unified setup. 


Already more than 8,000,000 tele- 
phone customers in more than 700 
localities can dial direct to as many 
as 46,000,000 telephones throughout 
the country. Each month there are 


EXAMPLE OF TEAMWORK. At left is new fast-moving switch (actual size) used in Direct 
Distance Dialing. Many of them go into action automatically every time you dial. Enclosed 
in gas-filled glass tubes to assure perfect contacts. Made to last 40 years. The result of 
Bell Telephone Laboratories and Western Electric working together to get the best and most 
economical design. At right is remarkable new machine, designed by Western Electric, 
which automatically assembles 360 switches an hour at a very small cost. 


more. Millions of others can dial 
direct over shorter out-of-town dis- 
tances. Calls as far as 3000 miles 
away go through in seconds. 


All of this didn’t just happen. It 
called for years of intensive planning, 
the invention of wholly new ma- 
chines and equipment, and the de- 
velopment of new operating and 
accounting techniques. 


Research alone couldn’t have done 
it. Neither manufacturing nor 
operations separately could have 


done it. And just money couldn’t 
have done it, although it takes 
money and a lot of it for telephone 
improvement. 


The simple truth is that it could 
never have been done so quickly and 
so economically without the unified 
setup of the Bell System. 


For many a year it has given dy- 
namic drive and direction to the 
business and provided the most and 
the best telephone service in the 
world. 


BELL TELEPHONE SYSTEM 





From Where We Sit... . 


Danger Ahead! 


Y ALL opps, the most provocative of all the addresses 
delivered at the recently held 85th Annual Con- 
vention of the American Bankers Association was 

that of Congressman Albert Rains of Alabama, who 
spoke at the annual meeting of the ABA’s Savings and 
Mortgage Division; and it may well have been one of 
the most valuable. For, in our judgment, this speech 
gives us a fairly complete summation of all the hazards 
with which our free economy is going to have to contend 
at the hands of those who find in a constantly expanding 
bureaucracy the ultimate and all-sufficient answers to the 
nation’s economic problems. 

Speaking on “‘The Role of Housing in a Full Employ- 
ment Economy,” Congressman Rains, who is chairman 
of the House Banking and Currency Committee’s Sub- 
committee on Housing, noted that he had ‘detected a 
school of thought which apparently seeks to establish 
the doctrine that the ebb and flow of our economy, and 
more specifically, the fluctuation between full employ- 
ment and recession, is both inevitable and not necessarily 
unhealthy.” “I reject this thesis,” he continued, ‘‘as both 
defeatist and lacking in compassion for the severe eco- 
nomic hardship which an untold number of families 
suffer in periods of economic recession.” 

We can only infer that the school of thought repre- 
sented in the foregoing would have Government take 
over where industry leaves off in providing employment 
for all, however slack the demand for the products of 
their labors might be. It gives scant recognition to the 
law of supply and demand, and none at all to the fact 
that the only alternative to the periodic adjustments 
that we have come to characterize as recessions, is a real 
boom and bust sequence that will land us in a de- 
pression. 

Said Congressman Rains at another point in his ad- 
dress, “This policy of allowing wide swings in home 
building penalizes the buyer through higher costs. It is 
impossible for an industry to plan intelligently if it is 
subject to extreme fluctuations. It is only common sense 
that industry would be more efficient and its costs would 
be reduced if it could maintain a stable level of activity.” 

It goes without saying that private industry is doing 
its best to hold its production in line with the con- 
stantly growing needs of the consuming public, but it 
seems a bit unreasonable to expect it to do a precisely 
accurate job of gauging and meeting those needs. So we 
are left with the implication that Government can do a 
better job of achieving a stable level of activity within 
the home-building industry than industry itself. 

But how? Are we to expect stability of an environment 
created by the pullings and haulings of an ever-changing 
Congress with its ever-changing notions as to just which 
panaceas may best be relied upon to cure the ills of this, 
that, and the other segment of our economy? Or are we 
more likely to find it in an environment that is free to 
respond to immutable and inexorable economic law by 
which the prudent, industrious, and thrifty may be 
guided in the formulation and execution of their plans? 


The Housing Chairman deplored the prevailing ‘‘slow 


but steady decline in home building,” adding that it was 
due, in his judgment, to tight money. “Excessive mort- 
gage discounts,”’ he said, ‘“‘are making it extremely diffi- 
cult for builders to realize a fair profit on their homes, 
and there is a serious danger that inflated interest rates 
are beginning to stifle demand.” 

That the excessive discounts of which the speaker 
complained have operated as a deterrent to home build- 
ing there can be no doubt; but it must be admitted in 
the same breath that the basic cause of both the dis- 
counts and much of the difficulty experienced in home 
financing can be traced to the arbitrary and unrealistic 
limits placed by law on the rates of interest that may be 
paid on FHA and VA guaranteed mortgages. The vary- 
ing degrees of acceptability found by these mortgages in 
a necessarily fluctuating money market have contributed 
in no small measure to such instability as we have ex- 
perienced in the housing market. 


Congressman Rains, in short, held to the time-worn 
and thoroughly discredited theory that a uniformly avail- 
able supply of cheap money will make for stability in the 
home-building industry. “In our forthcoming studies 
and hearings,” he said, ‘‘we will entertain all ideas and 
suggestions. . . . We hope that experts in your field of 
banking will have constructive proposals. I say quite 
frankly if home building is on the ropes when Congress 
reconvenes, and none of these proposals has been found 
to work, we will seriously consider providing a substan- 
tial support fund in the Federal National Mortgage 
Association’s special assistance operation.” 


The speaker insisted that Congress was right in refus- 
ing to authorize a higher rate of interest on long-term 
Government bonds, and was greatly disturbed by ‘“‘the 
arrogance in the implication that the Congress cannot ex- 
press its opinion on Fed policy.” “I think,” he said, 
“‘too many people forget that the Federal Reserve Board 
is a creature of Congress.”’ He regards as ‘‘incompre- 
hensible how an Administration which talks so much of 
economy can blandly accept the tremendous increases 
which we have seen in the costs of carrying the national 
debt.” 


Far more to be feared than the arrogance of the Fed 
is the arrogance of a Congress that arrogates to itself 
expertness in all things, and would seek to make sub- 
servient to its own whims and wishes an instrumentality 
of its own creation that has done a good job of holding 
our economy on an even keel notwithstanding the many 
obstacles that have been thrown in its path by that 
same Congress. In his ABA speech, Congressman Rains 
has erected a danger signal that all people who value 
their freedom would do well to heed. 


Editor 
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OUR TRANSIT SERVICE 


BEGINS AT THE AIRPORT 


At International Airport, San Francisco, 
motorized messengers of American 
Trust Company maintain a 24-hour 
vigil for all incoming airmail items with 
A.M.F. stickers and Air Express ship- 
ments with Hold-at-Airport tags. 


By using these special labels on all 
cash letter sendings, your items can be 
processed by our Day and Night 
Transit Department within 30 minutes 
after arrival at the airport. 


Time saved in the collection and 
availability of funds can often amount 
to as much as two days when you route 
all western items through American 
Trust Company, San Francisco. 


Write today for our 12-page bro- 
chure, “Speed and Service,’’ which 
outlines the many advantages of our 
specialized routing service. We will also 
send you a supply of our high-speed 
A.M.F. stickers and Air Express tags. 


AMERICAN 
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MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 
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THE TOP OF THE FINANCIAL NEWS 


SMALL BUSINESS 
ABA's Answer 


As some 5,600 bankers and corpo- 
rate financial officers met in plush, 
sun-drenched Miami Beach for the 
annual convention of the American 
Bankers Association last month, three 
questions seemed uppermost in their 
minds: Would the demand for credit 
continue to soar? Would interest rates 
and bond yields go still higher? Is 
tight money hurting business—and 
particularly small business, as many 
have charged? 

Clear answers to the first two 
questions were virtually precluded by 
the steel strike, which remained un- 
resolved (except for Kaiser) at con- 
vention’s end. But to the third ques- 
tion ABA’s Small Business Credit 
Commission offered a very definite 
answer: Not only was adequate credit 
available to small business, but a 
record volume of such credit has been 
extended by commercial banks this 
year. 


No Policy Change. Said Commis- 
sion Chairman Carl M. Flora (vice 
president of First Wisconsin National 
Bank of Milwaukee): ‘“‘A spot check 
among representative commercial 
banks, just completed by the com- 
mission, shows that countrywide there 
is a moderate increase in the number 
and volume of loans being made by 
banks to business enterprises in the 
under-$50,000 category. Further- 
more, the reports indicated that there 
were no significant changes in the 
banks’ lending policies with regard to 
small business during the past six 
months—that policies had not been 
tightened to restrict loans to small 
business concerns because of the tight- 
credit situation. 


“Broadly speaking, commercial 
banks supply two types of credit to 
small business: 1) short term credit— 
there is overwhelming evidence from 
many sources that short term credit is 
readily available to small business; 
2) intermediate term credit. 

“Factual information available 
clearly shows that banks also are doing 
an outstanding job in supplying the 
second type of credit to small business 
units. Realizing the importance of 
term credit to small concerns, many of 
the large banks throughout the nation 
have established special departments 
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or programs to extend term credit to 
small business. 

Help from the Top. “For exam- 
ple, a large New York bank has carried 
out such a program. Loans of this type 
are made up to $50,000 and with a 
maturity up to five years. This bank 
recently reported that under this pro- 
gram they had made 100,750 instal- 
ment or term loans totaling $191- 
million. A large bank in the southeast 
established a speciel small business 
term loan department 15 years ago 
and reports a record volume of credit 
extended so far this year. A very large 
west coast bank has a special term 
loan program for small business with a 
volume running into hundreds of mil- 
lions of dollars. A leading bank in the 
southwest has become nationally fa- 
mous for the outstanding job it has 
done in making term loans to small 
concerns. 

“In this regard, it is interesting to 
note that among the banks checked 
with, no restriction or limitation had 
been placed on the total amount of 
credit that could be extended to small 
business concerns. 


Smalls to Smalls. ‘“‘T here are 
many facets to the subject of bank 
credit to small business. One of the 
factors generally overlooked is the 
fact that two-thirds of the nation’s 
banks are themselves small businesses, 
serving only individuals and smal! 
business concerns. The large number 
of business loans made by these 10,000 
banks are of necessity all made to 
small business firms; and while these 
loans are never reported in the press, 
the fact remains that there is a steady 
flow of credit to small business from 
these banks in every community in the 
country. A current analysis of bank 
credit shows that the country banks 
are currently lending more funds to 
more people than ever before. 

‘Also, a great deal of credit is ex- 
tended to small business by the banks 
through the use of specialized credit 
techniques, such as floor planning, 
warehouse financing, accounts-receiv- 
able financing, the use of the factor’s 
lien, ete. An increasing volume of 
credit on a more liberal basis than 
ever before is being extended by banks 
through the use of these specialized 
methods. 


Other Sources. ‘‘However, we are 
not only concerned with the volume of 


credit extended to small business by 
the banks, but also the credit ex- 
tended to small concerns by other in- 
stitutions. Many term loans with ma- 
turities ranging up to 10 years are 
made to small business on a mortgage- 
loan basis by savings and loan asso- 
ciations and insurance companies. 


“Several of the largest. insurance 
companies in the country have shown 
a special interest in term loans to 
small business, and one company has 
established a special department to 
handle these loans. The commercial 
finance companies also are skillful, ex- 
perienced lenders and extend a large 
volume of credit to small business 
annually. 


“Tt is not generally realized that 
large corporations extend a substan- 
tial volume of credit to small business 
concerns who are their retailers. Large 
corporations borrow more heavily than 
small firms, but one reason they do so 
is to extend credit to small firms who 
are their customers. For example, in 
the building field, large corporations 
are currently extending hundreds of 
millions of dollars of trade credit to 
construction firms. Many manufac- 
turers of durable goods, including 
automobiles, farm equipment, road- 
construction machinery and many 
others, have established subsidiary 
finance companies to make even more 
liberal credit available to their dealers. 


‘Besides all of the private sources 
of credit available to small business 
concerns, the Government has estab- 
lished the Small Business Administra- 
tion; and Congress has appropriated 
$500 million for this agency to make 
term loans with a maturity up to 10 
years. 

‘‘When all of the foregoing facts are 
considered, it is apparent that cer- 
tainly adequate credit is available to 
small business, even in this tight- 
money situation,” 


EXECUTIVES 


Realignment 

Roger C. Damon, 53, last month 
was named president and chairman 
of the executive committee of The 
First National Bank of Boston, New 
England’s oldest (since 1784) and 
largest (resources: $1.6 billion) bank. 
He succeeds Lloyd D. Brace, 56, who 
becomes chairman of the board and 











continues as chief executive officer. 

At the same time, Serge Semenenko, 
55, and John E. Toulmin, 57, were 
elected vice chairmen. 

Mr. Damon joined The First Na- 
tional Bank of Boston in 1929, rose 
through its commercial credit division 
to become a senior vice president in 
1952, a director in 1956. One of the 
industry’s foremost innovators, he 
helped lead the bank into the field of 
factoring, more recently originated 
the check-credit plan of revolving 
consumer credit, now copied through- 
out the country. 

Mr. Semenenko and Mr. Toulmin 
both were named senior vice presi- 
dents of the bank in 1947 and both 
have been directors since 1956. An 
expert on movie-industry finance, the 
former is a director of Warner Broth- 
ers Pictures, Inc., as well as The 
American News Co., Inc., Chemway 
Corp., City Stores Co., Hoving Corp., 
United-Carr Fastener Corp. and other 
companies. Mr. Toulmin has been a 
general executive in the bank’s credit 
loan division since 1928, also is a di- 
rector of The First Bank of Boston 
(International) and United Fruit Co. 





















































































































































Denver Dateline 


Youngish (47) Eugene H. Adams 
was named president of The First 
National Bank of Denver (assets: 
$304 million) to succeed John Evans, 
who becomes honorary chairman. 
Mr. Adams launched his financial ca- 
reer with the former International 
Trust Co. of Denver in 1934, became 
a trust officer and director in 1944, 
president in 1951. When the latter 
institution merged with The First Na- 
tional Bank of Denver last year he 
was named executive vice president. 









































































No Pause 


Howard C. Sheperd, 65, retired as 
chairman of The First National City 
Bank of New York and immediately 
took over as chairman of Fundamen- 
tal Investors, Inc., Diversified’ .In- 
vestment Fund, Inc., and Diversified 
Growth Stock Fund, Inc., fourth lar- 
gest group of mutual funds (combined 
net assets: $735 million) in the U.S. 

The three funds are nationally 
underwritten by Hugh W. Long & 
Co., Inc., which now is headed by 
another former member of the Na- 
tional City organization, Thomas J. 
Herbert (BANKERS MONTHLY, Oct. 
15). 



























ROGER C. DAMON 
FNB of Boston 


The able, affable Sheperd spent 43 
years with National City, was presi- 
dent from 1948 to 1952 when he 
moved up to chairman. He also is a 
director of The Anaconda Co., Best & 
Co., Canadian Pacific Railway Co., 
Corning Glass Works, Discount Corp. 
of New York, Federal Insurance Co., 
J. C. Penney & Co., Inc., New Jersey 
Zine Co., Union Pacific Railroad Co., 
United Aircraft Corp. and Consoli- 
dated Edison Co. of New York. 


Topside at CWE 


J. Harris Ward, a well-known figure 
in financial as well as utility circles, 






































HOWARD C. SHEPERD 
Fundamental Investors 


stepped up from executive vice presi- 
dent to president of Commonwealth 
Edison Co., big (nine-month operating 
revenues: $339 million) Chicago-based 
electric utility. Before joining CWE 
as an investment analyst in 1938, Mr. 
Ward was associated with Brown 
Bros. Harriman & Co. on Wall Street. 
He became vice president and treasu- 
rer of CWE in 1952, executive vice 
president in 1955, a director in 1957, 


The 51-year-old Ward also is a 
director of The Northern Trust Co. 
and International Harvester Co. 


Correspondent Chief 


H. Miller Lawder, top corporation 
and correspondent bank officer for 
Irving Trust Co. (resources: $1.9 bil- 
lion), moved up from vice president 
to senior vice president. Now 58, Mr. 
Lawder has been associated with Ir- 
ving since 1923, recently was named 
head of its national division. Prior to 
that he was in charge of the bank’s 
commercial loan and correspondent 
bank relationships in the West. 


Richmond's Roper 


Wilfred A. Roper, a veteran of 52 
years in Richmond banking, was 
elected chairman of State-Planters 
Bank of Commerce & Trusts (re- 
sources: $235 million). He will share 
the top executive responsibilities of 
the bank with J. Harvie Wilkinson, 
Jr., who continues as president and 
chief executive officer. 


Mr. Roper was president of the 
former Bank of Commerce & Trusts 
from 1935 to 1956 when it merged 
with State-Planters Bank. Recently 
he has held the posts of vice chairman 
of the board and chairman of the 
executive committee. 


MILESTONES 


Reorganization 

The Eccles interests of Salt Lake 
City have materially enlarged their 
investment in Aubrey G. Lanston & 
Co. Inc., the latter announced last 
month. The Lanston company is one 
of the “big six’”’ dealer firms in U.S. 
Government securities; together with 
five primary dealer banks, these firms 
account for the lion’s share of all 
trading in Governments. 

The Eccles holdings in the Lanston 
firm are both personal and through 
First Security Investment Co., which 
now owns all of the non-banking assets 
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The First National Bank 
of Chicago 


Statement of Condition October 6, 1959 


ASSETS 
Cash and Due from Banks , ’ i é » 


United States Government Obligations . nea 
Other Bonds and Securities . . . « -« 
Loans and Discounts ° 

Real Estate (Bank Buildings alt Aiterene Pee 
Federal Reserve Bank Stock . ‘ . " ‘ 
Customers’ Liability Account of Acceptances ° 
Interest Earned, not Collected . é é ‘ 
Other Assets . ° ° e ° ° ° 


LIABILITIES 
Capital Stock . © e © * 


Surplus : 6. eae ae 
Undivided Profits . ° 

Discount Collected, but not Sneed: 
Reserve tor Taxes, etc. . “ . 
Bills Payable . ‘ . i é 
Liability Account of Acceptances . 
Time Deposits . ‘ ‘ ° ° 
Demand Deposits. > ° ° 
Deposits of Public Funds . » 
Liabilities other than those above enited 


$ 566,616,060.70 
+ 1,714,462,954.35 
« 255,183,537.92 


* ° . ° ° 


$ 548,226,470.58 
692,930,475.42 
175,671,657.49 
1,508,012,829.62 
1,101,783.76 
7,650,000.00 
3,541,725.59 
9,584,179.31 
8,168,919.28 


$2 3954,888,041.05 


$ 125,000,000.00 
130,000,000.00 
16,497,908.72 
6,635,928.51 
37,064,015.35 
91,600,000.00 
4,824,674.50 


2,536,262,552.97 
$2,954,888,041.05 


United States government obligations carried at $367,524,721.82 are pledged to secure United States government and 


other public deposits, trust deposits, and for other purposes as required or permitted by law. 


Joseru. L. BLockx 
Chairman, 
Inland Steel Company 


CueEsseER M. CAMPBELL 
President, 
Tribune Company 


J. D. Farrincron 


Chairman of the Board, 
Chicago, Rock Island and 
Pacific Railroad Company 


MarsHALL FIELD, Jr. 


President and Publisher, 
Chicago Sun-Times 
Chicago Daily News 


James B. Forcan 
Vice-Chairman of the Board 


Wa trter M. HEYMANN 
Executive Vice-President 


Rosert S. INGERSOLL 


President, 
Borg-Warner Corporation 


Board of Directors 


Henry P. Isham 


President, Clearing Industrial 
District, Inc. 


Homer J. LivincsTon 
President 


Hucuston M. McBain 
Director, 
Marshall Field & Company 
Brooxs McCormick 
Executive Vice-President, 
International Harvester Co, 
Harry C. MurPuy 
President, Chicago, Burlington 
& Quincy Railroad Company 
Louis B. NEUMILLER 


Chairman of the Board, 
Caterpillar Tractor Co. 


James F. Oares, Jr. 
Chairman of the Board and 
President, The Equitable 
Life Assurance Society 
of the United States 


WI1Li1aM Woop PRINcE 


President, 
Armour & Company 


Frank O. Prior 


Chairman of the Board, 
Standard Oil Company (indiana) 


Givsert H. ScripNer 
Scribner & Company 


Harotp A. SMITH 


Winston, Strawn, 
Smith and Patterson 


R. Douc.as STUART 


Chairman of the Board, 
Quaker Oats Company 


Louis WaRE 


Chairman of the Board, 
International Minerals & 
Chemical Corp. 


Dr. Rosert E. WILSON 
Chicago, Illinois 


Rosert E. Woop 
Director, 
Sears, Roebuck and Co 
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A Complete Money Service 


for banks, brokers and dealers 


Garvin, Bantel & Co. 


Members New York and American Stock Exchanges 


120 BROADWAY, NEW YORK 5 


Phone REctor 2-6900 Federal Funds NY 1-17 


Teletype: Securities NY- 1-18 








LET 
US 
BE 
YOUR BANK 
In JAPAN estapuisnen: 1897 AA 
THE NIPPON KANGYO BANK L1D. 


HEAD OFFICE: HIBIYA, TOKYO 121 BRANCHES THROUGHOUT JAPAN 
OVERSEAS BRANCH: TAIPEI REPRESENTATIVE OFFICES: LONDON, NEW YORK 


Specialists in 


BANK and INSURANCE 
STOCKS. 


Edwin L. Tatro Company 
50 BROADWAY, NEW YORK 4, N.Y. 
Telephone: Digby 4-2420 


Teletype: NY 1-3430 


Direct Telephone 
BALTIMORE — BOSTON — HARTFORD: Enterprise 7846 


of First Security Corp. as the result 
of a spin-off in compliance with tie 
Bank Holding Company Act (BANK- 
ERS MONTHLY, Oct. 15). 

Marriner S. Eccles, one time chair- 
man of the Federal Reserve Board, 
is chairman of First Security Corp., 
which owns and operates the largest 
banking system in the Utah-Idaho- 
Wyoming area. George S. Eccles is 
president and general manager of First 
Security Corp. and also is president of 
First Security Investment Co. 


New Slate. George Eccles now be- 
comes a director and member of the 
executive committee of the Lanston 
firm (subject to the approval of the 
Federal Reserve Board). Other Lans- 
ton directors: Archibald R. Grau- 
stein, another major stockholder; 
founder Aubrey G. Lanston; Leonard 
M. Horton, co-founder of the firm and 
former head of the Wall Street divi- 
sion of Chemical Bank & Trust Co. 
(now Chemical Bank New York Trust 
Co.); and C. Richard Youngdahl, who 
came to Lanston five years ago from 
the Federal Reserve Board’s Research 
division. 

For reasons of health, Mr. Lanston 
now steps up to chairman, but con- 
tinues as chief executive officer. He is 
succeeded as president by Mr. Hor- 
ton, and Mr. Youngdahl has been 
named executive vice president. 


Change & Progress 


@ Morgan Guaranty Trust Co. of New 
York is forming two subsidiary com- 
panies to operate in the international 
field, subject to the approval of the 
Federal Reserve Board (under the 
Edge Act) and the New York State 
Banking Board. One of the new com- 
panies, to be called Morgan Guaranty 
International Banking Corp., will be a 
banking company; the other, Morgan 
Guaranty International Finance 
Corp., will be an investment company. 


®@ Continental Illinois National Bank 
& Trust Co. of Chicago markedly ex- 
panded its New York operations. New 
quarters at 71 Broadway include an 
office of the bank’s municipal bond 
department to handle underwriting, 
trading and distribution in 17 eastern 
states. Next spring Continental’s 
international banking department will 
launch a foreign exchange trading desk 
at the new office. 


@ The Chase Manhattan Bank opened 
a new office on fashionable Park Ave- 
nue. The bank’s 104th location in 
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DIRECTORS 


Morgan Guaranty ae 


Chairman of the Board 


DALE E. SHARP 
President 


Trust Company on 


STEPHEN D. BECHTEL 
President, Bechtel Corporation 


OF NEW YORK WILLIAM C, BOLENIUS 


Executive Vice President 
American Telephone and Telegraph Company 
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Chairman, State Street Investment Corporation 


CHARLES 8S. CHESTON 





ASSETS J. LUTHER CLEVELAND 
Cash and due from banks . : $ 760,514,724 eee ee 
U. S. Government obligations . . 609,118,431 JOHN L. COLLYER 
: MS Chairman, The B. F. Goodrich Company 
State, municipal and public securities . 244,774,298 
H. P. DAVISON 

Vice Chairman of the Board 


Other securities gee ne hae ake 13,749,683 
; 9 024.0: 
UR See ep Avoca, Raab ack tes sarc mas 2,024,044,161 CHARLES B. mtekeY 
Accrued interest, accounts receivable, etc. 81,359,775 Chairman, Commitice on Trust Matters 
Customers’ acceptance liability . . . 49,308,799 JOHN T. DORRANCE, JR. 
Assistant to the President 


Stock of Federal Reserve Bank . . 12,750,000 Campbell Soup Company 


Investment in subsidiary companies . 4,795,495 


y. ALTON JONES 
Bank premises . ‘ ‘ - ‘ 22,597,213 Chairman, Executive Committee 


Cities Service Company 





$3,823,012,579 a ae =n 
DEVEREUX C. JOSEPHS 
LI x B I LI TI E S Vice Chairman, Committee on Trust Matters 


THOMAS 8S. LAMONT 
Vice Chairman of the Board 


Deposits Uo ot ee $3,135,975,338 
Foreign funds borrowed . i ‘ 300,000 
L. F. MCCOLLUM 
Reserve for expenses and taxes . ‘ 26,656,489 President, Continental Oil Company 
Liability on acceptances . . 52,813,060 JUNIUS S. MORGAN 
Dividend payable October 15, 1959 . a) AG 6,032,000 Sc 
THOMAS L. PERKINS 
Other liabilities . . . . . . . . ° 81,383,880 Chairman of the Board 
American Cyanamid Company 
Capital—7,540,000 shares—$25 par . $188,500,000 
3 CARROL M. SHANKS 
Surplus 7 , * 3 . : - . 236,500,000 President, The Prudential Insurance 
Undivided profits . . . __ 94,851,812" Saeee Sere 
Total capital funds . Rest cae 519,851,812 JAMES M. SYMES 


i isiaionseaigeseetsbantp conte President, The Pennsylvania 
$3,823,012,579 Railroad Company 
CLYDE E. WEED 


Chairman of the Board 
The Anaconda Company 


Assets carried at $284,226,444 in the above statement are pledged to qualify for 


fiduciary powers, to secure public monies as required by law, and for other purposes. 


HENRY S. WINGATE 
President, The International Nickel 
Company of Canada, Limited 


Member of the Federal Reserve System and the Federal Deposit Insurance Corporation 


ROBERT W. WOODRUFF 
DOWNTOWN OFFICES MIDTOWN OFFICES EUROPEAN OFFICES Chairman, Finance Committee 
The Coca-Cola Company 


140 Broadway Fifth Avenue at 44th Street London iii 
a, ; : . GEORGE S. YOUNG 
23 Wall Street Madison Avenue at 60th Street Paris Presiden 
40 Rockefeller Plaza Brussels The Columbia Gas System, Inc. 
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New York City, it will offer complete 
banking services for corporations and 
individuals. 

@ American Fletcher National Bank & 
Trust Co., biggest bank (resources: 
$512 million) in Indiana, opened its 
spanking new Fidelity Building office 
and at the same time held open house 
for its newly remodeled lobby in the 
adjoining Fletcher Trust Building. 
Linked by a bridge, the two buildings 
(picture) have been officially desig- 
nated the new main office of AFNB. 
The present bank is the product of a 
recent merger of the old AFNB and 
Fidelity Bank & Trust Co. (BANKERS 
MONTHLY, June 15). 


INVESTMENTS 


Case for Commons 

Commercial bankers, who already 
are far the biggest institutional invest- 
ors in common stocks (BANKERS 
MONTHLY, Aug. 15), last month were 
advised to raise the percentage of 
equities in their trust portfolios. Car- 
lysle A. Bethel, outgoing president of 


AFNB’S NEW MAIN OFFICE 
After a key merger 


the Trust Division of the American 
Bankers, Association (and vice chair- 
man and senior trust officer of Wa- 
chovia Bank & Trust Co.), holds that 
75 per cent is not an excessive ratio 


NINE-MONTH BANK EARNINGS 


Bank of California, San Francisco. 
Bank of New York 

Bankers Trust Co., New York..... 
Broad Street Trust Co., Phila..... 
Central Nat. Bank of Cleveland... 
Chase Manhattan Bank, New York. 
Chemical Bank New York Trust Co.. 
Citizens & Southern NB, Atlanta... 
City NB&TC of Chicago. 

County Trust Co., White Plains.... 
Detroit Bank & Trust Co 


First National City Bank of NY 
& First National City Trust Co... 


Hanover Bank, New York 

Industrial NB of Providence 

Irving Trust Co., New York 
Manufacturers NB of Detroit 
Manufacturers Trust Co., New York 
Marine Midland Corp., Buffalo. . . 
Mellon NB&TC, Pittsburgh 
Morgan Guaranty Trust Co. of NY 
National Bank of Detroit 

National City Bank of Cleveland. . 
Republic National Bank of Dallas. 
Security First National Bank, LA... 
Union Commerce Bank, Cleveland. 
United States Trust Co. of NY.... 


Per Share 

1959 1958 
$ 2.24 $ 2.12 
13.04 11.48 
4.78 3.94 
3.10 2.85 
2.55 2.43 
3.49 3.15 
3.41 3.00 
2.05 1.92 
5.80 4.94 
1.94 1.68 
3.35 3.85 


In Thousands 
1959 1958 


$2,883 $ 2,727 
3,520 3,099 
19,258 15,884 
1,063 848 
2,765 2,489 
45,969 41,420 
28,941 25,408 
2,866 2,685 
2,320 1,975 
2,990 2,595 
6,150 7,069 


48,923 
11,339 
2,663 
10,796 
4,522 
17,232 
13,044 
16,900 
31,528 
11,611 
5,455 
6,578 
18,406 
2,054 
2,108 


43,455 
10,381 
2,454 
9,715 
3,743 
14,880 
11,097 
15,953 
29,455 
11,252 
4,917 
6,081 
15,453 
1,773 
1,943 


4.08 
2.83 
2.22 
2.08 
3.61 
3.42 
1.37 
6.61 
4.18 
3.63 
4.51 
2.08 
2.82 
2.81 
4.22 


3.62 
2.60 
2.04 
1.87 
2.99 
2.95 
1.28 
6.28 
3.91 
3.52 
4.06 
1.93 
2.39 
2.43 
3.89 


for the equity portion of most trust 
funds. That compares with the present 
average ratio in personal trusts of 
about 56 per cent. 

Says professional investor Bethel: 
“Stocks have a number of advantages 
not available through bonds. First, 
dividends on stocks afford yields high- 
er on the average throughout the years 
than interest on bonds. It is true that 
at the moment higher yields can be 
cbtained from bonds, but over a cycle 
cf years the reverse would probably 
prevail. 

Plough-Back Factor. S e‘c on d, 
as most well-managed corporations put 
a large part of annual earnings back 
into the business, there is steady 
growth in net worth which eventually 
bursts through in the form of stock 
dividends, split-ups or increased cash 
dividends. Third, in a period of infla- 
tion, the values of plant and equip- 
ment and earning power of corpora- 
tions adjust themselves to the upward 
spiral, and the dollar amounts of net 
worth and profits tend to increase as 
the purchasing power of the dollar 
itself shrinks. 

“Tt is true that ‘money-good’ bonds 
do pay off 100 cents on the dollar at 
maturity; but anyone who concludes 
that having invested funds in fixed 
obligations he can rest content as to 
their constant market value is in for 
a rude awakening.” 

Mr. Bethel’s clincher: “No matter 
how many times stock prices have 
dipped in the past, they have always 
‘come back’ and exceeded their pre- 
vious highs.” 


BANK STOCKS 


Profits & Prospects 

That the banking industry is en- 
joying its best year ever there no 
longer is any doubt. Nine-month 
earnings reported to BANKERS MONTH- 
LY by 26 leading banks (table) aver- 
aged a thumping 11.5 per cent higher 
than in the like period of 1958. 

To be sure, most of the figures in 
this tabulation represent net operat- 
ing earnings only, and most banks 
have taken sizable losses on securities 
transactions this year (which of course 
are deductible from taxable income as 
an ordinary business expense). But 
future earning power is increased via 
switches into today’s higher coupons; 
and purchases of deep discount obli- 
gations pave the way for future capital 
gains. 

(Continued on page 28) 
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STATEMENT OF CONDITION 
Condensed Statement of Condition as of October 6, 1959 


ooeoevrerer eer eer ereer eee eee eee wee wreweeewoewrw wee ee ee ee & 


RESOURCES: 
Cash and Due from Banks.... 


U. S. Government Bonds ..$179,345,408.02 


Municipal Bonds and Warrants. : 
Federal Reserve Bank Stock 
Ceteen Triennial 


Loans and Discounts 
Federal Funds Sold 
Bank Premises 
Furniture and Fixtures 
Other Real Estate 
Interest on Securities and Other 
Income Earned—Not Collected 
Customers’ Liability on Letters of Credit.... 


TOTAL RESOURCES 


LIABILITIES: 


Capital Stock 
Surplus 
Undivided Profits 


TOTAL CAPITAL ACCOUNT.... 
Reserve Accounts 


U. S. Government Securities Sold 
Under Repurchase Agreement 


Liability on Letters of Credit 
DEPOSITS: 


Individual $439,731,287.54 
150,671,246.17 


Banks 
Government 


TOTAL LIABILITIES 


21,642,500.00 


$213,165,690.42 


198,753,557.99 


245,039,997.06 
12,000,000.00 


21,642,526.00 


2,184,640.58 
4,551,077.98 


$697,337,490.03 


27,500,000.00 
27,500,000.00 
4,879,499.47 


59,879,499.47 
5,110,261.83 


23,787,500.00 
4,551,077.98 


604,009, 150.75 


$697 ,337,490.03 


ooo Se. he Gs Mb 
WATIONAL BANE 
OF HOUSTON 
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ANOTHER WA’ RCA 
SERVES BUSINESS 
THROUGH 
ELECTRONICS 


RCA Electronics creates the “‘S501”’ to streamline the paper work 
of business—it reads, writes, figures and remembers on tape 


uch of today’s traffic jam in paper 
ork is being eliminated by electronic 
ta processing. But to build a system 
at would be practical and economical 
pr even medium-sized organizations 
as a job for electronic specialists. 
To solve the problem, RCA drew on 
s broad experience in building com- 


Dc at 





puters for military applications and 
combed its many laboratories for the 
latest electronic advances that could 
help. The result was the RCA “501” 
high-speed electronic data processing 
system—the most compact, flexible, and 
economical ever built. It is a pioneer sys- 
tem with all-transistor construction for 
business use. 

The “501” cuts out paper work bottle- 
necks for many government agencies 
and businesses, from stock brokerage 


firms to public utilities, banks, insurance 


companies, and steel mills. 


It “remembers” millions of letters, 
numbers, and symbols that are “read” 
onto its magnetic tapes by such things 
as punch cards and paper tapes. In a 
fraction of a second, it can do thousands 
of calculating, sorting, and comparing 
operations—and checks each step. 
Finally, it writes such things as bills, re- 
ports, payrolls in plain English at 72,000 
characters per minute. 

This economical and practical answer 
to an acute business problem is another 
way RCA Electronics is helping to sim- 
plify the growing complexity of business. 





RADIO CORPORATION OF AMERICA 





MIAMI BEACH—Following are the texts of resolutions relating to 
Washington adopted by the 85th annual convention of the American Bankers 
Association here: 

Treasury Debt Management. "The Congress, by not removing the 4} 
per cent interest rate ceiling on Treasury obligations with a maturity of 
five years or longer, has made it necessary for the Treasury to confine 
its financing to shorter maturities. As a consequence, further pressure 
has been placed on the short-term market causing generally higher 
interest rates in that area. Thus, the failure to remove the interest 
rate ceiling has been self-defeating. 

"The large amount of maturities just ahead, and for several years 
to come, pose difficult problems for debt management. The Treasury 
should not rely entirely upon the use of short-term debt, but should 
extend the debt at every feasible opportunity. Consequently, we believe 
that the interest rate ceiling on Treasury bonds should be eliminated in 


order that the Secretary of the Treasury ray be free to fit his financing 
decisions to market conditions . 


Credit Policy. "Interest rates in recent months have increased in 
response to unprecedented credit demands arising out of vigorous business 
expansion, heavy Treasury borrowings and inflationary psychology. Many 
investors have been influenced by the fear of inflation to shift funds 
from bonds and other fixed—value obligations into stocks, real estate and 
other so-called inflation hedges. Also, investors in fixed—value 
obligations have insisted upon higher yields in order to provide some 
protection against depreciation in the dollar. 

"These basic factors——and not the policies of the Federal Reserve— 
have been responsible for the rise of interest rates. 

"We believe that any effort to prevent market forces from having 
their effect upon interest rates would greatly increase the inflationary 
potential in the economy and thus complicate the task of moderating 
cylical fluctuations in business activity. It is our further view that 
one of the most effective ways to relieve upward pressure on interest 
rates when business is active is to have a large Treasury surplus in 
order that the Treasury will not be competing with other users of credit. 

"We endorse the flexible credit policies followed by the Federal 
Reserve as necessary to achieve sound economic growth with a minimum of 
cyclical fluctuations in employment and business activity . 


Taxation of Financial Institutions. "We reiterate the declared 
policy of the association to seek the elimination of existing inequities 
in the taxation of financial institutions." 
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Burroughs F-5212 Dual Printing 
Accounting Machine 
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Burroughs F-4232 Electronic Bookkeeping Machine with Automatic Reader 
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BURROUGHS CORPORATION heredy certifies that in consigerstion of 
the purchase by 















of one (1) 
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Burroughs guaranteed trade-in allowance 
Burroughs economical lease plan 


Dy PUS THis PROTETION AND DIRECTION FOR FAMED 


Burroughs 220 Electronic Computer 
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Topflight automation equipment 
for today! A guaranteed trade-in 
allowance to protect your invest- 
ment in that equipment! Advanced 
equipment for future needs! 
These are the three pillars of the 
Burroughs approach to automation 
that is making so much sense to 
so many bankers. 


When you go the Burroughs way, you select 
the best possible solution for your immediate 
data processing problems from Burroughs com- 
plete line. You enjoy the full range of electronic 
and electro-mechanical benefits—speed, accu- 
racy, efficiency—offered by machines such as: 


Burroughs F-4232 Electronic Bookkeeping Ma- 
chine that automates account posting all the 
way from form alignment and electronic ac- 
count verification to new-balance printing and 
form ejection. 


Burroughs Automatic Reader, used in conjunc- 
tion with the F-4232 for fast automatic trial 
balance and balance transfer. 


The new Burroughs F-5212, first fully auto- 
matic accounting machine to print ‘identical 
figures simultaneously on 
two original records. 


All the while you're as- 
sured by your Burroughs 
Trade-In Guarantee that 
when the time comes to change or expand, you 
can do it at your own pace, within a predeter- 
mined price range. Or, if you choose, you can 
avoid capital investment in today’s equipment 
entirely by taking advantage of Burroughs 
economical lease plan. 


And you're assured, too, that Burroughs Cor- 
poration has the most advanced and complete 
line of equipment and services available to 
pave your way to more and better automation. 
Examples: The proved Burroughs 220 Tape 
Record Computer System, the new Burroughs 
B 251 Visible Record Computer System. 


For more information on Burroughs sure-footed 
approach to present and future automation, 
call our nearby branch. Or write Burroughs 
Corporation, Burroughs Division, Detroit 32, 
Michigan. 


Burroughs—TM 


Burroughs 





Corporation 


“NEW DIMENSIONS | in electronics and data processing systems” 
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Every 
2 minutes... 


...a seller makes a sale, a buyer makes a buy in the big high-speed 
government bond market at the Continental Illinois Bank 


How fast do cookies ‘“‘move”’ at your house? 

That’s how fast government bonds move here at the Continental! 

When you phone us to sell, chances are the sale will be made before you hang 
up ... phone us to buy, and we'll probably have what you want right at 
hand, or certainly very close by. 

We’re one of the largest primary markets for U.S. Governments in the world. 
Our correspondents use this market freely. So do their customers. Why don’t 
you? Phone STate 2-9000, Chicago. 


CONTINENTAL ILLINOIS NATIONAL BANK 
Member Federal Deposit Imurance Conpertion ©6s NA ‘Trust Company of Chicago 
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HOW BANKERS FEEL ABOUT 
CONSUMER CREDIT 


Confidence in Borrower the Keynote 


While most of the bankers responding to survey report significant in- 
creases and a continuing upward trend in the consumer credit totals of their 
respective areas, they feel that outstandings are not excessive and that the 
consumer credit structure is sound. 


OTWITHSTANDING many reassur- 
N ing authoritative statements to 
the general effect that the na- 
tion’s consuming public has never 
been better able to support and dis- 
charge the indebtedness it has as- 
sumed, steadily rising consumer credit 
totals have become the subject of some 
public concern. The press is making 
increasingly frequent use of such 
terms as “‘spending spree” and ‘“‘buy- 
ing binge’ in accounts dealing with 
consumer credit figures. 

These include statistics supplied by 
the Federal Reserve Board indicating 
that consumer indebtedness has been 
rising at an increasingly rapid rate for 
some 18 months past. It rose almost 
$600 million (after seasonal adjust- 
ment) in August, to a seasonally ad- 
justed record total of $47.9 billion, 
which amounted to an increase of 
$4.8 billion in the past year. During 
the first two months of the third 
quarter of 1959, consumer instalment 
credit is reported to have risen at an 
annual rate of $6 billion. 

Is this rate of increase excessive? 
Are banks across the country experi- 
encing a significantly increasing de- 
mand? If so, what is their feeling and 
what are they doing about it? To get 
a cross-section of informed banker 
opinion on these and related questions, 
BANKERS MONTHLY recently ad- 
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By J. H. PETERS, Editor 


dressed a questionnaire to a sampling 
of those of the nation’s bankers who 
are especially active and well in- 
formed in the field of consumer credit. 
Of these, the upwards of 70 per cent 
who responded made it very clear that 
they had few if any misgivings as far 
as the consumer credit totals of their 
own banks and commercial banks in 
general are concerned. 


A preponderant majority of the 
bankers participating in the survey 
(78%) asserted that consumer credit 
had risen significantly in their areas 
during 1959, and only a slightly small- 
er number (70%) expect a further rise 


in the months just. ahead. But there 


was little or no indication that they 
are particularly worried about it. A 
few even added a bit of comment 


Replies to Consumer Credit Survey (in percentages) 


1. Has the over-all demand for consumer credit in 
your area risen significantly during 1959? 


Yes Response 


78 


22 


2. Do you expect a (further) rise in the months just 


ahead? 


70 30 


3. Have you tightened up on your consumer credit 


lending in the last few months? 


36 64 


4. \f not, are you seriously considering such a 


move? 


5. Have you increased rates on consumer loans? 


11 89 
43 57 


6. If not, are you seriously considering such a 


move? 


35 65 


7. Do you believe that the current national rate of 


increase in consumer credit is excessive? 


75 


8. Do you believe that direct Government controls 


over consumer credit should be invoked now? 


87 


9. If not, do you favor the enactment of direct 


controls on a stand-by basis? 


86 


10. Is your ratio of instalment loan outstandings to 


total loans increasing? 


49 





somewhat to the effect that the antici- 
pated increase in volume would be 
more than welcome. 


Sixty-four per cent of those re- 
. sponding indicated that there had been 
no tightening up in this phase of their 
lending operations in the last few 
months, and of these 89 per cent in- 
dicated that no such move was being 
seriously considered. 

On the question of rates, however; 
the country’s bankers appear to be 
somewhat more evenly divided; some 
57 per cent indicating that they have 
not increased their charges, while 
sixty-five per cent of that number said 
they had no present intention of 
doing so. 

While a substantial number of the 
respondents expressed a feeling of 


some concern regarding the current 
national rate of increase in consumer 
credit totals, 75 per cent of them took 
the position that this increase is not 
excessive. A few of the latter indicated 
that they had adopted a policy of ex- 
ercising increasing caution and greater 
selectivity, and one mentioned “‘a re- 
turn to sounder practices.” 

There are no significant differences 
in the responses received from the va- 
rious sections of the country, with the 
single exception that those emanating 
from the South and Southeast would 
indicate that demand is somewhat 
more uniformly on the rise in those 
areas than elsewhere. 

The situation with reference to ac- 
tual and contemplated rate increases 
is relatively uniform throughout the 


Consumer Instalment Credit Extended and Repaid Monthly 
Federal Reserve Estimates, Adjusted for Seasonal Variation 
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country, although the trend toward 
higher rates appears to be a bit more 
pronounced in the South and West 
than in other sections of the country, 


In response to questions regarding 
an increase in rates, an Arkansas bank- 
er stated that his bank was charging 
the present legal maximum of 10 per 
cent, and implied that he would charge 
more if the law permitted. From 
Michigan came word of a likely ten- 
dency to shift from consumer credit 
into Governments because increasing 
costs and that state’s ceiling on rates 
are combining to make consumer cred- 
it operations relatively less profitable, 

In reply to the same question, an 
Iowa banker came back with the terse 
comment, ‘‘No, can’t.” “Instalment 
loan rates,” he continued, “are fixed 
by law at $6.00 per hundred per year 
on direct loans. Losses and collection 
expense increased during 1958 and 
1959 on direct loans, and we are being 
more selective. On paper discounted 
from dealers rates remain the same, 
and while we had more repossessions 
than normal in the spring of ’59, we 
had no dollar losses, due to dealer re- 
purchase agreements.” 


Increased Rates to Dealers 


A Pennsylvania banker stated that 
his bank had increased wholesale and 
retail rates to automobile dealers only; 
and from Virginia came this observa- 
tion: “Your question can best be 
answered by saying that while we 
have not increased our basic rate, we 
have withdrawn—or made less avail- 
able—preferential rates that we have 
previously -offered to encourage bor- 
rowings.” 

Responding, in effect, to the first 
four questions submitted, a Utah 
banker said “Our instalment loan 
volume has decreased by one-half 
since 1956. We would like to have 
an increase of the same amount. Dur- 
ing the first three months of this year, 
repayments exceeded loans made. 
Each month since that time, loans 
made have exceeded repayments, but 
only slightly.” 

On the question of whether or not 
the current national rate of increase in 
consumer credit outstandings is be- 
lieved to be excessive, we received the 
following observations from the states 
indicated: 

Alabama: Whether there is too 
much of this type of credit outstand- 
ing, I will have to leave to the econo- 
mists. I will say that as of now there 
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Would you recommend this California 
- plant site to your customer? 


Appearances can be deceiving. This land is located 
at the edge of a California city with 200,000 poten- 
tial customers and an extensive supply of labor—a 
city served by two railroads, two airlines, 19 truck- 
ing firms, and three major highways. In short, this 
is choice industrial park property —an ideal site for 
many types of business and industry. 

Locating, investigating and evaluating Califor- 
nia plant sites is just one of the services Bank of 
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is no indication of undue delinquency 
or of the customer’s inability to pay 
his debt.” 


Arizona: “Consumer credit at its 
present level is in line with personal 
disposable income and the increase 
is not excessive.” 


California: ‘The important thing is 
the relationship of consumer debt to 
the level of income and liquid savings 
rather than the dollar amount alone.” 


“We feel that the banks should 
tighten credit requirements, that re- 
tail stores should also review their 
credit policies, and that all credit in- 
stitutions should exercise self control’’. 

Georgia: “I do not believe that the 
current national rate of increase in 
consumer credit has been excessive 
except in some areas where banks have 
again been competing against other 
banks and finance companies on the 
basis of terms and weaker credits. I 
don’t think this is nearly as prevalent 
as in 1955, but it does exist.” 


Mississippi: ‘‘A study of the consum- 
er credit total outstandings should be 
made in order to determine how much 
is so classified in error. In other words, 
many instalment consumer loans are 
actually capital loans to business 
firms.” 


Ohio: “It is also important to 
recognize that the American public— 
the consumer—does a reasonably good 
job of disciplining himself. With per- 
sonal disposable income increasing, is 
it not logical to assume that the dollar 
outstandings in consumer credit will 
also increase? 

Oregon: ‘This business is volatile, 
and we are presently in a peaking 
cycle. Volume and outstandings will 
diminish in late ’60, and a downward 
trend will set in.” 


About Tightening 


Said another Georgia banker, “Our 
own instalment outstandings have in- 
creased along with the national 
growth, and while we are not consider- 
ing tightening up on consumer credit 
lending, we have stopped advertising 
for conventional instalment loans and 
are looking closely to the collateral 
benefits involved in each segment of 
our instalment portfolio. 

In response to the same question, a 
New Yorker said ““No—but will watch 
quality,” and from Ohio came another 
“No,” with the added information 
that “delinquency ratios continue very 
low.”? A Vermonter observed that his 


bank had done no more tightening 
“than we have for the past two years.” 
Said a Virginia banker, ‘“‘While I 
have checked ‘Yes’ to the question as 
to whether we have tightened up on 
consumer lending in the last few 
months, I believe this requires the ex- 
planation that we have considered 
applications more carefully and have 
given greater attention to the bor- 
rower’s income, his other obligations, 
and his ability to pay all obligations. 
It could be considered that this 
‘tightening’ is a return to sounder 
practices, and it has been extended 
to paper purchased from dealers as 
well as direct loan requests. While 
some dealers may not agree with us, 
we do not feel that this is the time to 
oversell or overfinance those people 
who cannot exercise credit restraint 
themselves.”’ ; 


And the word from Texas is simply 
that ‘‘we have been more cautious.” 


Want No Controls 


As anticipated, the questions asked 
regarding the need for legislation pro- 
viding for direct controls on either an 
immediate or a stand-by basis proved 
to be the most provocative. Comment 
on this point was generally to the 
effect that the banks and their cus- 
tomers could do a better job of regu- 
lating the extension and use of con- 
sumer credit than could any agency of 
the Government. Examples follow, 
along with the names of the home 
states of the bankers quoted: 

Alabama: “The experience of 1955 
and other periods in recent years 
proves to my complete satisfaction 
that the users of conventional instal- 
ment credit have shown an amazing 
ability to control and curtail the use 
of this type of credit whenever they 
have come to the conclusion, either 
that they are over-extended, or that 
their jobs or incomes are uncertain. 
In short,_I have an abiding faith in 
the ability of the American people to 
control their personal finances and to 
adjust when adjustment is necessary. 
I feel they have done a far better job 
of this over the years than have busi- 
ness firms with their batteries of 
economists and other technical ad- 
visers.”” 

Arizona: “There are sufficient 
means available to the Federal Re- 
serve System for the control of credit. 
Direct or stand-by controls aimed at 
one type of credit is without basis of 
logic. Consumer credit, at its present 


level, is in line with personal dispos- 
able income and the increase is not 
excessive.” 


California: “Experienced | en d- 
ers know that borrowers are the best 
judge of their ability to carry debt. 
The view that they will over-burden 
themselves if given the opportunity 
is—except for a very small percent- 
age—not valid.” 


The District of Columbia: “R e g u- 
lation of instalment credit is opposed 
on the grounds that it would be class 
legislation. Experience proves that 
the controls imposed in the past were 
largely ineffective. The American 
family unit has always proved to be 
the best judge of its decisions to ac- 
quire goods and its ability to repay 
its debts.” 


Kansas: “If the politicians would 
take the time to examine the records 
of the past, they would find that the 
consumer is a lot smarter than those 
who are trying to pass on how his 
purchases should be handled. The con- 
sumers control our economy today. 
They can make business bad or they 
can make it good, and if credit is ex- 
tended to them on a proper basis, the 
total is of little consequence; it is made 
up of individual deals.” 


Missouri: “Believe this can best be 
handled without selective controls, to 
which we are opposed except under 
wartime necessity.” 

‘We had a large drop in outstand- 
ings in 1958. It is possible that con- 
trols of some kind may be needed be- 
fore we level off again.” 


Montana: “Despite local strikes, 
collections continue good and delin- 
quencies low. Consumers can and will 
police and watch over purchases with- 
out Government controls.” 


Nebraska: “If consumer credit is to 
be regulated, then all types of lending 
and borrowing, including real estate 
mortgages, direct lending, etc., must 
likewise be regulated. Why pick on 
only one phase?” 

New Hampshire: “(How can a man 
be denied the right to buy a refrige- 
rator on time because of Regulation 
“‘W” when his neighbor can finance 
one for thirty years if it is bought with 
a new house? What can be more harm- 
ful to our money planning than real 
estate sold for little or nothing down 
and financed for twenty to thirty 
years? I am unalterably opposed to 
any form of selective credit controls.” 


(Continued on page 40) 


BANKERS MONTHLY 





now get all the facts on 


ot 
: SIMPLIFIED 
est 
bt. 
ien 
ity : 
nt- 
u- 
sed 
ass 
hat 
ere 
can 
be 
ac- 
pay 
uld 
rds 
the 
ose 
his 
on- 
lay. 
hey Mie 
ex- , ce — P newest credit transaction imprinter 
the Dashew offers: 
ade Charge account banking systems installation If you are considering charge account banking— 
service for banks of any size in any community. or operating a charge account banking plan, 
; be it is extremely important to obtain the 
, to Simplified equipment to eliminate writing, errors, latest facts on how Dashew can help you to 
ider ane Fn. Denna eaptgnant 0 careening. wilh increase your profits. Find out how new 
existing bookkeeping, tabulating and computer ee ree 
systems. Dashew developments will enable you to 
und- increase not only the number of credit card 
con- Service Bureau Centers nationwide. holders but the number of merchants, 
- Purchase and lease agreements. A packet of 
valuable charge account 
kes, A reputation of successfully serving the nation’s banking material... plus 
in- nks. ace: 
pa largest banks | NEW FREE 
‘ The “Credit Card Merchant”, a merchant de- r , 
rith- velopment and promotional program. BOOK 
is to 
ding Have you read the new concept 
aa / of charge account banking? 
vad & It is packed with practical data about all phases 
of charge account banking. It gives you the com- 
é plete story of the remarkable new development 
man ere by Dashew that makes Charge Account Banking 
rige- ee feasible for banks of all sizes. 
tion The attached postage paid air mail post card 
ance will rush a FREE Copy of this Dashew book 
with to you plus additional charge account bar «- 
ad ing material for successful installations. 
rea 
lown DAS H E W 
hirty BUSINESS MACHINES, INC, 
d to 5886 Smiley Drive, Culver City, California 
ols.” 


4rHLY November 15, 1959 





Common Stock Analysis 


WARNER LAMBERT 


Here is one of the major units 
in the fast-growing drug in- 
dustry. Operations are well di- 
versified both productwise and 
geographically. Outstanding 
growth is being achieved via 
mergers and through internal 
development of new products 
and increased sales efforts. 

At around 58, this good- 
quality stock is selling for 19 
times earnings to yield 2.6%. 
This compares very favorably 
with current market valuations 
on other leading drug issues. 


By WILLIAM S. JACKSON, JR. 


ITHIN two weeks the Senate 
W Antitrust Subcom- 
mittee chairmanned by Sen. 


Estes Kefauver will begin hearings on 
an alleged tie-up between the drug 
houses and banks. Presumably the 
committee hopes it will be able to es- 
tablish that prices on drugs are non- 
competitive and artificially high, per- 
mitting the drug companies to make 
exorbitant profits. 

Whatever the findings of the com- 
_ mittee within its scope of investiga- 
tion, the fact is that drug company 
stocks have proved excellent invest- 
ments for at least the last dozen years 


1957. And sales for 1959 are estimated 
at $2.4 billion. What’s more, as re- 
cently as the second quarter of 1959, 
the drug makers made an after-tax 
profit of 10.1% of sales, compared 
with a 5.5% average for all industry. 

Thus, the past record bespeaks an 
unequivocal answer. Future probabili- 
ties—which almost always inc:ude 
building blocks from the past—also 
suggest an affirmative answer. Lionel 
D. Edie, a leading research organiza- 
tion, predicts the drug industry will 
be one of the top 10 industries in 
growth over the next 10:to 15 years 
ranking seventh out of a total of some 
60 industries studied. 

But in which company within the 
industry should we invest? Should it be 
an ethical or a proprietary company? 
Our answer is that the advantage may 
lie with the company that possesses 
both these aspects. In this connection, 
we might note that many of the ethi- 
cal companies (i.e. advertising to doc- 
tors) have now undertaken proprie- 
tary sales, while proprietary compan- 
ies (i.e. advertising to the public) have 
developed ethical business. Thus, the 
trend is toward combining the two 
segments. 

Such a company is Warner Lambert 
Pharmaceutical, which sells at a price 
of $58, earns $3.00 and pays a divi- 
dend of $1.50 to yield 2.6%. 

Certainly neither the yield nor the 


multiple of 19 times earnings would 
seem very attractive on superficial 
view. But then we must remember 
that the market is willing to buy ethi- 
cal drug stocks at 28 times earnings 
and receive a dividend yield of 1.5%. 
Even for many of the proprietary 
drug stocks the market is willing to 
pay 22 times earnings or more. Thus, 
Warner Lambert seems relatively at- 
tractive either when related to the 
ethical drugs or when related to pro- 
prietaries. 


Products & History. Before consid- 
ering sales and earnings, both of which 
have more than quadrupled in the 10 
year period ending with 1958, we per- 
haps should review the growth of the 
company and note its chief products. 

Though a very significant acquisi- 
tion was made in 1952 in the form of 
Chillcott Laboratories, the present 
Warner Lambert Pharmaceutical Co. 
is basically the product of a big mer- 
ger in 1955. This merger brought to- 
gether the Lambert Co., established 
as long ago as 1856 and famous for 
its Listerine Antiseptic, and Warner 
Hudnut whose antecedent corpora- 
tions dated from 1901 and whose name 
was synonymous with cosmetics and 
toiletries and ethical drugs. For this 
reason comparison of statistics before 
and after 1955 is sometimes regarded 
as pointless. 

The fact is however that Warner 


or so. Furthermore, this superior 
growth of the past will be translated 
into the future if we are to believe 
what the stock market tells us. 

In the present market, representa- 
tive drug stocks including both ethi- 
cals and proprietaries sell on average 
for about 25 times 1959 estimated 
earnings and return a dividend yield 
of 2.0%. Meanwhile the Dow-Jones 
Industrial Average sells at 17 times 
earnings and returns a yield of 3.0%. 
Thus, the earnings and dividends of 
drug stocks are valued half again as 
dearly as those of the industrials. . 

Are these premiums valid? The 
record shows that drug industry sales 
grew from $867 million in 1947 to 
$1.6 billion in 1954, to $2.2 billion in 


WARNER LAMBERT PHARMACEUTICAL CO. 


Net 
Income 
Per Share# 


$0.56 
0.48 
0.63 
0.56 
0.69 
0.82 
1.55 
2.18 
2.74 
2.87 


Income 
Before 
Taxes* 

$ 5.5 

4.5 


Return On 
Invested 
Capital 


15.4% 
16.9 
13.9 
11.2 
13.2 
12.1 
20.1 
21.0 
22.8 
20.1 


Net 
Income* 


$ 2.9 
2.5 
3.3 
2.9 


Net 
Wort 
$18.8 

14.8 

23.8 

25.8 

27.2 

35.6 

40.1 

54.2 

62.6 

74.6 


1949 
1950 
1951 7.0 
1952 61 
1953 ‘ 71 3.6 
1954 85 4.3 
1955 14.2 8.1 
1956 21.8 11.4 
1957 29.2 14.3 
1958 314 15.0 


*In millions. 
#Based on 5,222,620 shares outstanding. 
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from their association with us. Write or phone today for 
complete information about Portfolio Review, or any of 


our other convenient correspondent services. 


Complete your set of correspondent services... 


Add more value, too 
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Tokyo Tower — 1092.5 ft. 

















The financing of the construc- 
tion project for the world’s 
highest tower was largely un- 
dertaken by the Bank That 
Serves Progress. 
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LTD. 


Lambert is continuing to grow by ac- 
quisitions. In 1956 Emerson Drug 
Co., producer of Bromo Seltzer, and 
Nepera Chemical Co., producer of 
Anahist, were acquired. These to- 
gether with the mergers this year of 
Oculine Co. (eye preparations) and 
Tote Brush Co. indicate a planned 
pattern of growth via mergers, as well 
as through internal development of 
new products and increased sales 
efforts. The suspicion persists that 
strict statistical comparison with pre- 
vious years will continue to be non- 
representative. 


Both an operating and a holding 
company, Warner Lambert at year- 
end 1958 controlled 100% of the 
voting power of the following: 


Pro-phy-lac-tic Brush Co. 

Maryland Glass Corp. 

Gulfport Glass Corp. , 

Lambert & Feasley, Inc. 

Standard Laboratories, Inc. 

Parfum Ciro, Inc. 

Lambert-Hudnut Manufacturing 
Laboratories, Inc. 

Warner Lambert, S. A. 

Richard Hudnut 


In addition to the well known Lis- 
terine Antiseptic, Bromo Seltzer, and 
Anahist mentioned above, company 
trade names include Sloan’s Liniment, 
Richard Hudnut and DuBarry (cos- 
metics and toiletries), Ciro (perfume) 
Pro-phy-lac-tic (tooth brushes), Pro- 
lon and Florence (custom molded plas- 
ties), Vince (dentrifice), Veracolate 
(laxative). Ethical drugs include Peri- 
trate, the leading heart drug; Gelusil, 
a ranking antiacid; Tedral, a remedy 
for asthma; Anusol, a treatment for 
hemorrhoids; and Sinutab, a remedy 
for sinus headaches. To be mentioned 
also and in the likely order of use by 
a woman are Releasin, which eases 
pregnancy and childbirth; Pacatal, a 
tranquillizer; and Plestran, a geriat- 
ric. 


As with any successful research or- 
ganization or laboratory, new prod- 
ucts are constantly coming forth. Nar- 
dil, a psychic energizer drug to relieve 
depression in mental patients, was 
placed on the market in June. And 
Triopron, a drug to lower cholesterol 
levels in the blood stream, is under- 
going clinical testing. Even Listerine 
must compete against a new oral an- 
tiseptic called Sterisol, but Listerine 
sales, which represented 14% of total 
sales in 1958, continue to increase. 


Worth noting are two other prod- 
ucts of the company. Glass containers 





manufactured by Maryland Glass and 
Gulfport Glass are not only for Warner 
Lambert’s own requirements, but also 
are sold to food and beverage com- 
panies as well as to other drug com- 
panies. The other product ‘“Fizzies” 
achieves an effervescent soft drink 
from tablets. 


Sales & Earnings. In 1949 com- 
pany sales were $37.8 million. By 
1955 the figure had more than doub- 
led to $86.3 million. By 1958 it had 
nearly doubled again to $169.3 mil- 
lion. Sales for 1959 are estimated 
around $190 million. 


Net income of $2.9 million in 1949 
rose to $8.1 million in 1955 and last 
year touched $15 million. Restating 
net income per share on the basis of 
the 5,222,620 shares outstanding at the 
end of 1958, we find that this too has 
grown handsomely from 56 cents in 
1949 to $2.87 in 1958. 


Net income in 1958 amounted to 
8.9% of sales while related to net 
worth the return was 20.1%, both rep- 
resenting improved ratios from those 
obtaining 10 years before. A break- 
down of U. S. sales for 1958 showed 
40% in proprietary pharmaceuticals, 
23% in ethical pharmaceuticals, 14% 
in cosmetics and toiletries, 12% in 
plastics and glass containers and 11% 
in drug sundries. While the largest 
portion of sales is in proprietaries, 
research is now oriented toward the 
more profitable ethical segment and 
Nardil and Triopron may be con- 
sidered as merely two of many new 
products to be forthcoming. Also we 
must note the extension of research 
into much broader areas than pre- 
viously attempted. 


Very important, too, are foreign 
operations, which account for about 
24% of total sales and some 31% of 
profits. With Warner Lambert either 
owning or leasing plants in Canada, 
England, Argentina, Australia, Brazil, 
Cuba, Holland, Germany, Italy, Mexi- 
co, New Zealand, South Africa, Aus- 
tria, Uruguay, Puerto Rico and Switz- 
erland, indications are that the com- 
pany can compete not only in the 
European Common Market but also 
in many other parts of the world. An 
interesting point is that operations in 
foreign countries are conducted as 
local businesses. Hence an American 
travelling in Germany might well not 
recognize Goedecke & Co. as a War- 
ner Lambert subsidiary. 


Financial Position. Capitalization 
of Warner Lambert is somewhat more 
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complicated than that of other drug 
companies which often are debt free. 
Warner Lambert has $6 million in 
long-term debt in the form of 5% sub- 
ordinate debentures due in 1974 and 
$7.1 million of $4.50 cumulative pre- 
ferred stock. The underlying 5.2 
million shares of common stock have 
an equity of $67.6 million or $13.00 
per share. Thus, common stock and 
surplus represent 83.8% of total capi- 
tal, preferred stock 8.8% and debt 
74%. 


Company headquarters are in Mor- 
ris Plains, N. J., and plants are owned 
there as well as in Lititz, Pa., St. 
Louis, Mo., Florence, Mass., Harri- 
man, N. Y., and Gulfport, Miss. At 
the end of 1958 these plants with 
total original value of $56.7 million 
had been reduced through deprecia- 
tion to a net cost of $36.3 million. 
With cash alone of $25 million, current 
assets totaled $73.5 million and cur- 
rent liabilities were $29.8 million, 
providing working capital of $43.7 
million. Capital expenditures last 
year were $6.9 million and for 1959 
are expected to total $7.4 million. 
Since net cash flow after dividends ex- 
ceeds $10 million, no financing is ex- 
pected. Indeed, with so large a part 
of assets in cash a 25 cent dividend 
extra could well be paid this yearend. 


Management. Warner Lambert 
fields an able, aggressive management 
team headed by Chairman E. H. 
Bobst, Vice Chairman J. C. Chillcott 
and President Alfred E. Driscoll. The 
first two are experienced veterans of 
many years with Warner Lambert and 
its predecessor companies. Mr. Dris- 
coll, former Governor of New Jersey, 
joined the company in 1955, recently 
was named chief executive officer. 


Of late, the company has been singu- 
larly successful in attracting a num- 
ber of top-flight scientists and execu- 
tives away from other firms. Thus, a 
continuation of strong management 
seems assured. 


Summary & Conclusions. The rea- 
sons then for choosing Warner Lam- 
bert Pharmaceutical Co. as an issue to 
participate im the anticipated growth 
of the drug industry: 


e@ As presently organized the com- 
pany represents a high degree of di- 
versification and therefore stability. 
It is difficult to foresee a loss of 
markets for any one product causing 
an undue erosion of profits. 


@ Company’s position in the higher 
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margined ethical drugs is relatively 
small at 23% but the potential for 
increasing revenues and income 
from this source is large with 80% 
of research funds now devoted to 
ethical drug development. 


@ Management has demonstrated a 
superior ability to grow through 
merger. Furthermore, since this 
merging process is a continuing 
one, there must still be a lag in 
optimum efficiency inasmuch as 
consolidations ordinarily require at 
least a year to become digested. 
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@ The financial position: of the com- 
pany is sound and with cash forming 
a large portion of assets the option 
exists of investing the cash in ad- 
ditional income producing assets or 
disbursing part in a higher dividend, 
or possibly both. In any event, the 
shareholders should benefit accord- 
ingly. 

@ Company has firmly established 
foreign markets and should benefit 
from the faster growth of markets 
abroad. 


@ Company’s strong position in cos- 
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metics—an industry with an annual (whether from Senator Kefauver or 
growth rate of 6%—anticipates a the Federal Trade Commission), the 
trend toward combining cosmetics cost of research, and price weakness 
and drugs. in certain bulk drugs (like antibiotics, 
@ Relative to the current prices paid steroids, and vitamins), the positive 
for ethical drug stocks, for proprie- reasons overwhelm. For we must not 
tary drug stocks or even for combi- forget a rising population, a popula- 
nations of the two, Warner Lambert tion dominated by the very young 
produces more current earnings and and very old age groups, the success 
more dividends for thesame amount _ in extending life expectancy 414 years 
of money. since 1945, and finally the present un- 
Though the negatives against in- limited outlook in the need for drugs 
vesting in drug stocks include compe- to combat such ills as cancer, heart 
tition, narrowing profit margins, in- disease and even the common cold. 
creasing government interference Nor should we forget that the drug 
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industry’s gains occur independently 
of economic swings and that its rate 
of growth is faster than that of the 
general economy. 

For the foregoing general reasons 
and the earlier specific reasons Warner 
Lambert Pharmaceutical is a stock 
worthy of our investment considera- 
tion. 


FINANCIAL NEWS 
(Continued from page 10) 

Sound Values. What of the out- 
look for bank stocks? To most ana- 
lysts it looks bright indeed. Says The 
Value Line Investment Survey: ‘We 
foresee further expansion of bank 
profits in the years ahead. The average 
return on loans will continue to rise, 
even if interest rates go no higher, as 
outstanding commitments are ‘rolled 
over.’ The proportion of more profit- 
able loans to less profitable security 
holdings will probably increase, (and) 
income from other banking services is 
likely to advance. Bank stocks are 
among the soundest values in today’s 
market.” 

Standard & Poor’s: “Currently 
about 4 per cent below the highs of 
early September, bank stocks are 
fairly priced at an average of almost 
14 times the increased earnings esti- 
mated for 1959. With further earnings 
improvement likely in 1960, dividend 
returns probably will be lifted by in- 
creased payments in a number of in- 
stances during the next six months. 
. . . Bank stocks . . . should be well 
represented in the conservative por- 
tion of a stock portfolio.” 

And the Wéesenberger Investment 
Report: ‘‘With business capital out- 
lays on plant modernization and ex- 
pansion expected to rise in the coming 
months, the credit squeeze is likely 
to continue. Thus banks can look 
forward to further earnings growth 
in the period immediately ahead. 
Selected ... bank stocks continue 
to qualify as attractive commitments 
or as switches from less favorably 
situated or more generously priced 
equities.” 


Triple Play 

Wisconsin Bankshares Corp., which 
holds the stock of seven banks with 
combined resources of more than $900 
million, will 1) boost its authorized 
capital to five million shares from two 
million, and 2) change its name to 

(Continued on page 44) 
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— Can you provide your customers with advice on conditions in 
ents foreign countries, guidance on international markets, credit , \ 
ably information on foreign companies? You can—quickly, effec- ( CHEMICAL BANK \ 
‘iced tively and conveniently —through Chemical Bank New York i a 
Trust Company’s foreign correspondents who maintain more NEW YORK | 
than 50,000 offices abroad. (an aa ea) PANY y) 


These overseas correspondents know intimately the full Y 
hich range of local business conditions. This knowledge, plus fre- 
with quent field trips by officers of our International Division, can 
$900 be of benefit to your bank and to your customers engaged in 165 Broadway, New York 15 
ized foreign trade. ’ 


two Get the extra measure of world-wide banking service — Gold M & pide a sce angdn do ouaua te 


a Medal Service—by making Chemical your active New York send you recent issues of our Interna- 


correspondent. tional Economic Survey, upon request. 
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ki Automation takes over! 


See how you can automate your 


microfilming operations with a Recordak Reliant® 


Microfilmer which does 3 jobs at once! 


1. Microfilms automatically. 
The Recordak Reliant Microfilmer 
high-speed, precision feeder lets 
you microfilm up to 400 checks per 
minute. Just feed checks—it does 
the rest. Even stops checks that are 
stuck together so you don’t have to 
worry about missed pictures. 


2. Cancels or endorses automati- 
cally. Accessory endorser for the 
Reliant eliminates extra operations 
—cancels or endorses checks while 
you microfilm. Teamed with the 
Reliant’s precision feeder, it all 
but ends possibility of missed can- 
cellations or endorsements. 


3. Indexes automatically. Kodamatic Indexing, an ex- 
clusive feature with the Recordak Reliant Microfilmer, 
“codes” your films automatically while you microfilm. Just 
set dials as shown and microfilm as usual. This gives you 
faster, easier reference with a Recordak Film Reader. The code 
lines (on film) lead you right to pictures you want in seconds. 


Write today for details on Recordak’s free trial offer on the Reliant Microfilmer. 
No obligation. Recordak Corporation, 415 Madison Avenue, New York 17, N.Y. 


SRECORDERK’ 


(Subsidiary of Eastman Kodak Company) 
originator of modern microfilming—now in its 32nd year 
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A FARMER-STOCKMAN 
BECOMES A BANKER 


By engaging the services of a successful farmer as 
agricultural representative and immediately giving him 
official status, this Idaho bank has developed a highly 
successful agricultural program and gained a valued officer 


in the process. 


By J. G. BICKMORE 


Executive Vice President, idaho Bank & Trust Co., 
Pocatello, idaho 


doors during one of the low points 

in recent financial history, Janu- 
ary 2, 1934. According to a story 
which appeared in the Pocatello Trib- 
une of that date, a new President was 
about to address Congress in person 
for the first time. That took up much 
of the day’s news space, and the ac- 
count of the opening of the new bank 
was relegated to page 7. The Presi- 
dent, incidentally, had refused to say 
in advance whether he would ask for 
a budget larger than $8 billion. 

Throughout the intervening 25 
years the bank has grown steadily in 
resources and influence, and it is es- 
pecially worth noting that the increase 
of $13,900,000 in deposits that has oc- 
curred since June 30, 1953, reflects a 
growth of better than 50 percent in 
that period. Loans in the same period 
have increased by $7,300,000 to a 
total of $19,400,000. 

For some years prior to 1954, our 
loan officers were finding it increas- 
ingly difficult to take in stride the 
growing volume of our agricultural 
business along with ever changing ag- 
ricultural methods and techniques. It 
became clearer as time went on that 
we needed a man who could give our 
agricultural business the expert atten- 
tion and specialized knowledge that 
it required, so we started to look 
around for a man with the necessary 
qualifications. 

Having decided to ask some of our 
more successful farmers for their rec- 
ommendations, I was one day on the 
point of asking farmer-stockman Roy 
J. Neider to suggest someone for the 
job. Instead, I obeyed a sudden im- 


ie BANK & TRUST CO. opened its 


pulse to ask him to take it, and Presi- 
dent Bob Hemingway and I suc- 
ceeded a couple of weeks later in per- 
suading him to do so. 

Roy Neider’s outstanding success 
as a farmer and livestock operator 
afforded ample proof of his qualifi- 
cations for the job. Starting with no 
net worth of consequence in the early 
thirties, he later came to own two 
farms, one of 320 acres in the Black- 
foot area and one of 85 acres near 
Chubbuck, which is being subdivided 
for residential development. When we 
first proposed that he join the bank’s 
staff, he was feeding between 8,000 
and 10,000 sheep and cattle, and he 
has since fed at such times and in such 
numbers as seemed to offer the great- 
est likelihood of profit and a minimum 
of risk. 


Immediately following his election 
as an assistant vice president of the 
bank in June of 1954, Neider turned 
in factual and authoritative reports 
on some of our cattle and sheep loans, 
and began very early in his experience 
to assume considerable stature as a 
banker. His activities have since ex- 
panded in many directions, and he was 
last year named vice president and 
agricultural representative. As the 
bank’s public relations officer, he is 
our main point of contact with farm- 
ers and stockmen. 


A Better and Safer Job 


With a full-time agricultural repre- 
sentative the Idaho Bank and Trust 
Co. has been able to do a far better 
and safer job of taking care of the 
credit needs of its farmer-stockman 
customers than ever before. First-hand 
contact and intimate acquaintance- 
ship with virtually every farmer in our 
trade area gives us full information at 
all times regarding the manner in 
which our borrowers are conducting 
their respective operations, the condi- 
tion of the crops and livestock sup- 
porting our loans, and the desirability 
of enlarging or otherwise changing the 
program of this or that individual 
farmer. 


Our agricultural - representative- 
vice - president- in - charge - of- public- 
relations is everything that that com- 
prehensive title implies, and more. It 
is the diversity of his talents and ex- 
perience that makes his services es- 
pecially valuable to the bank; he can 
bring to bear upon the various prob- 
lems that come to him the perspective 


Mr. Neider and rancher friend at a seldom used desk. 
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of both the seasoned farmer and the 
thoroughly trained banker. 


The total, as represented by Roy 
Neider’s qualifications for his sundry 
duties, is definitely greater than would 
be the sum of the parts as represented 
by the same qualifications divided 
among some two or three men of 
otherwise equal ability. It is this mer- 
ger of qualifications that is especially 
conducive to the generation of new 
ideas. In Neider’s mind, the many op- 
portunities that exist among the farm- 
ers of our area for the constructive use 
of credit are brought into direct con- 
tact with ways and means of making 
the needed credit available. There is 
no failure of communication here. 


A Sense of Mission 

The ideas thus generated are sure, 
in the very nature of things, to con- 
tain the nearest thing to a proper 
blend of the progressive and conser- 
vative that it is possible to achieve. 
They contain also a sense of mission 
born of the bank’s declared policy of 
rendering every possible assistance to 
the bank’s agricultural clientele, and 
its representative’s earnest desire to 
implement that policy to the utmost of 
his ability. The resulting activities 
have brought to many farmers in the 
Pocatello trade area improved man- 
agement and enlarged income, and to 
the Idaho Bank and Trust Company 
a lot of staunch friends and sup- 
porters. 

A problem encountered in the earlier 
stages of our agricultural program 
concerned the use of “Reporting 
Forms.” We undertook to design a 
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Does your bank have storage room 
for borrower's inventory? 


Obviously not. BUT . . . our Field Warehousing service accom- 
plishes the same purpose . .. SECURITY covering your borrower's 
inventory right where it stands. 

Field Warehousing is also an avenue to new loans .. . and 
increased loans... on a sound and profitable basis. 

For the best in inventory collateral, contact the American 
Express office nearest you. 


AMERICAN EXPRESS 
FIELD WAREHOUSING CORPORATION 


Head Office: 65 Broadway, New York 6, N. Y.—Offices Nationwide 
Write for free copy of “Inventory in Action” 


~ 


SAVNAL BNNs 


AUTOMATIC COIN 
WRAPPERS 


«+e ARE SO ACCURATE 
MISTAKES ARE IMPOSSIBLE 


Wrap all coins from 1c to $1.00 
so accurately ... they're made in 
a special machine that affords 
this unusual precision ..any chance 
of error is eliminated! Patented 
Red Windows, revealing amount 
and denomination... always in 
register... afford ease of visibility. 
Tapered or gummed edge. 


AMERICA'S No. 1 SELLER! 
“KWARTET’ COIN WRAPPERS 


1 WRAPPER WRAPS 4 DENOMINATIONS 
IN HALF SIZE PACKAGES 


A single wrapper designed to wrap pennies, nickels, 
dimes & quarters in HALF SIZE packages. Tapered 
or gummed edge. Printed in 2 colors. Made of 
Northern spruce pulp Kraft for greater strength. 


The €. Ll. DOWNEY CO. 


HANNIBAL MISSOURI 





against fraud 


AMERICAN 400 PORTABLE 
ELECTRIC PERFORATOR 


The American 400 perforates thousands of 
items an hour. It offers a foolproof per- 
manent way to cancel, date, number, vali- 
date, void, receipt or otherwise mark 
paper—through many carbons. Automatic 
paper-trip operation. Choice of 1, 2 or 3- 
line copy, including changeable date or 
number. Quiet, powerful, handsome, oc- 
cupying space of only 64% by 13inches. A 
leader in the field since 1910, American 
makes a full line of perforators. Write for 
literature. 





Signs of distinction, in excellent 
taste—from desk name plates to 
building facade letters. The 
impressive creations of U.S. Bronze 
serve the country’s leading banks. 
Yet the cost is modest. Write today 
for catalog and full information. — 


UNITED ~ Free 
STATES ~ design 
BRONZE » “orice. 
Sign Co., Inc. = 
Dept. BM, 101 W. 31st St., New York 1, N. Y. 
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Farmers’ financial problems are discussed on their own ground. 


form that would facilitate the report- 
ing of the situation on the farms 
visited with reference to the condition 
of crops, livestock, and other phases 
of the operation. But we found after a 
year or two that it was impossible to 
devise a form that would meet the 
great diversity of situations encoun- 
tered by Mr. Neider, so we abandoned 
the attempt. Our “Reporting Form” 
as matters stand is a blank sheet of 
paper on which are transcribed Nei- 
der’s observations and recommenda- 
tions. The printed form, we found, 
had been a deterrent to a full expres- 
sion of his impressions regarding the 
farm in general, its management, the 
condition of the livestock and crops, 
and other factors of interest to the 
bank. 


The program gave rise in some 
quarters to a feeling that our newly 
designated farm representative would 
occupy the role of a detective whose 
business it would be to snoop around 
on the farms to make sure that our 
loans were_O.K. This feeling, however, 
was quickly dissipated. Farmers soon 
became aware that Roy Neider’s job 
was to help rather than to snoop, 
and began asking for his services. By 
the end of the first year, loan officers 
at each of our branches were making 
extensive use of his field reports. 


- These reports have now become an 
integral part of our credit files. We 
rarely make an agricultural loan de- 
cision without weighing carefully what 
is said in the current reports and 
those of the recent past. If the infor- 
mation is derogatory, we consider 


what may reasonably be done to cor- 
rect the condition described. If it is 
favorable, we are especially anxious 
to lend all possible encouragement to 
those responsible. 


Picking the Winners 


We are learning at first hand which 
of our young farmers are making head- 
way and offer the greatest promise of 
growing into the important and valu- 
able men that will some day comprise 
the leadership of our community and 
the mainstay of our bank. We are thus 
enabled to expédite their progress, 
and have done a lot of it in the short 
space of five years. I can think, for 
example, of one young man only 31 
years of age who came to Idaho Bank 
after coming to Roy Neider for ad- 
vice, and now has a net worth of 
nearly $300,000. 


In our minds, there is no substitute 
for the physical inspection of a farm 
operation by a man who is able to 
judge the quality of its management 
by what he sees. Especially is this true 
of the marginal situations that occa- 
sionally develop. These ordinarily 
present a choice from among a wide 
range of alternatives, including the 
immediate sale of the farmer’s prod- 
ucts, the liquidation of the operation, 
payment of the loan by a competing 
lending institution, or the rehabilita- 
tion of the borrower. We very much 
prefer the latter course and are able 
in most instances to work these prob- 
lem cases out with the assistance of 
our agricultural representative. 


The Idaho Bank has learned from 
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its many years of experience in farm 
financing that the farmer who raises 
some livestock, if only a few head, 
and otherwise pursues a diversified 
program, will soon be in better finan- 
cial position than the man who relies 
for his revenues on cash crops. Roy 
Neider is a great believer in diversi- 
fication and livestock raising. He en- 
courages it constantly and has suc- 
ceeded in a number of cases in getting 
young farmers to purchase livestock 
on a two- or three-year payment plan. 
While these loans seemed a little 
heavy at the outset, the farmer in each 
instance has done well and has 
achieved a considerable increase in 
his potential. 


The over-all quality of our agri- 
cultural credits has improved mate- 
rially since we have been making 
periodic inspections and discussing on 
their own ground the financial prob- 
lems of our farmer customers. Our 
farm loan portfolio is a substantially 
better asset than it has been at any 
other time since the bank was or- 
ganized. 


This inspection and appraisal work, 
however, constitutes only a part of 
Roy Neider’s many and varied duties. 
He is constantly contacting new 
prospective borrowers, and is seeking 
out as well the considerable number 
of farmers who have long since ceased 
to borrow and have money to invest 
and to deposit. Whatever their status 
in this regard, he never overlooks an 
opportunity to give them a helpful 
suggestion; always provided he is 
assured it is wanted and will be ap- 
preciated. 


He is conversant with both the 
supply and the demand side of the 
agricultural picture as far as the Poca- 
tello area is concerned, and is fre- 
quently able to suggest a market for 
livestock, seed, or other items seeking 
an outlet. On the other hand, he main- 
tains at all times an up-to-date list 
of livestock and farm products that 
are being offered for sale in the area 
served by our bank. He takes no part, 
however, in any of the resulting nego- 
tiations. 


We have felt do wn through the 
years that the farm organizations 
functioning in the various communi- 
ties served by IB&T are doing a job 
for us, and we have sought to lend 
them every possible assistance. It was 
not until we acquired the services of 
an agricultural representative, how- 
ever, that we were able to give these 
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fine organizations the kind of support 
they deserve. Roy Neider, for in- 


stance, has been chairman of the 
Agricultural Committee of the Poca- 
tello Chamber of Commerce for the 
past several years, in each of which he 
has been instrumental in setting up 
organized farm tours for the business- 
men of this area. 


All-Out Support for 4-H 

Of special interest to us has been the 
4-H Program, and we have supported 
as fully as possible the many 4-H pro- 
grams and projects in which the young 
people of our farms were engaged. 


We've supplied some guidance, made 
some loans, awarded some prizes, but 
it was only after the services of Roy 
Neider became available to us that we 
were able to go all out in identifying 
ourselves with this splendid move- 
ment. He is part and parcel of the 
organization itself, and is gaining an 
acquaintanceship with the youth of 
our area that will be of lasting value 
to the bank. Needless to say, the 
parents of these youngsters appreciate 
what he is doing for them. 


Other agricultural groups have 
called on Neider to serve in some 
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official capacity and to address their 
meetings. Wherever he goes, he car- 
ries the name of IB&T with him, and 
his activities bring credit to the bank 
at every turn. 


I have been asked to write this 
article for BANKERS MONTHLY, not so 
much with a view to extolling the vir- 
tues of Roy Neider as for the purpose 
of placing all possible emphasis on the 
many fine things our agricultural pro- 
gram has achieved for our bank under 
his guidance and direction. I feel very 
strongly that any bank that is doing 
any considerable amount of agricul- 
tural business without the assistance 
of a competent field man is needlessly 
depriving itself, its customers and its 
community of very much the same 
berefits that Roy Neider’s efforts have 
brought to us. Among these are the 
following: 

1. Increased business. It is impos- 
sible, of course, to measure the exact 
amount of deposits and the number 
of accounts that may be attributed 
to this program, but we know our 
agricultural business is vastly greater 
than it would have been without it. 


2. Better farming practices. Many 


farmers have either diversified or en- 
larged their operations in which live- 
stock has become an increasingly im- 
portant factor. Financial positions in 
general have been improved. 


3. Improved credit information. 
Factual field reports are now a part of 
every credit file covering an agricul- 
tural risk as a result of which our 
lending operations are more profitable 
to both the farmer and ourselves. 

4. Elimination of marginal !oans. 
Marginal credits brought to light in 
the course of our field investigations 
have been in the main eliminated from 
the bank’s portfolio. 


5. Handling of problem loans facili- 
tated. Workout and problem loans in 
general are handled much more ef- 
fectively with a man in the field. He is 
able to give close supervision to the 
expenditure of funds advanced, and to 
the sale of products, equipment, and 
livestock, to the advantage of every- 
one concerned. 

6. Improved public relations. The 
public relations value of the program 
is beyond calculation. 

The Agricultural Commission of the 
American Bankers Association recent- 


With private wires uniting our own offices in all 


3 Pacific Coast States, direct airport pickups, and 
transit crews working through the night, we speed 
collection of your items throughout the West. 


SAN FRANCISCO and other California cities... PORTLAND, Oregon... SEATTLE and 
TACOMA, Washington * HEAD OFFICE: 400 CALIFORNIA STREET, SAN FRANCISCO 20 


ly published a booklet entitled “Agri- 
culturally Trained Men in Banking,” 
which is based on the answers to a 
questionnaire directed to ‘“‘agricul- 
tural representatives from diverse 
types of banks and farming regions.” 
An important facet of the conclusions 
drawn from the information developed 
by this survey is that concerning the 
part played by the use of agricul- 
turally trained men in the develop- 
ment of executives. 


An Important By-Product 


Seventy per cent of all farm men 
who responded, says the booklet, held 
officer status. ‘Could it be,” asks the 
Commission, “‘that, largely by chance, 
this factor of executive development 
will prove to be of greater significance 
than the intended functions of agri- 
culturally trained men; namely, to 
improve bank farm credit services and 
bank income in the short run? 


Our own experience clearly indi- 
cates that by no means the least of the 
benefits we have derived from our 
agricultural program lies in the fact 
that we have gained a competent 
officer in the person of Roy J. Neider. 


Member Federal 
Deposit Insurance 
Corporation 
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CURRENT COMMENT 


... At ABA’s 85th Annual Convention 


Keynote 
Lee P. Miller, outgoing president of 
the American Bankers Association 
and president of Citizens Fidelity 
Bank & Trust Co. of Louisville: 

At the heart of our economic 
strength, I believe, is the soundness 
of our Government’s finances, and 
the soundness of our money. No 
country has ever achieved its po- 
tential without sound and stable 
money. On the contrary, eco- 
nomics have stagnated and nations 
have collapsed for the want of 
sound money. That is why it is 
so important for our leaders—re- 
gardless of political affiliation—to 
rally behind the cause of sound 
money. A progressive weakening 
in the value of the dollar can sap 
our economic strength and cause us 
to lose the battle against the forces 
that seek to destroy us. This is 
something that each and every 
American should be made to under- 
stand. 


The Demand Side 


Paul McCracken, professor of busi- 
ness conditions at the School of Busi- 
ness Administration of the Univer- 
sity of Michigan: 

What about the demand for 
funds? There are five probable 
developments in our economy in- 
dicating that there will be plenty 
of borrowers in the years ahead: 

@ We are moving into a period 
when the number of people each 
year maturing into the labor force 
will rise very rapidly. 

@ Businesses will be under continu- 
ing pressure to moderate the rise in 
in their costs through, among other 
ways, the acquisition of new and 
more efficient production facilities, 
(and) the financing of these out- 
lays will require borrowing, 

@ The spread of organized proced- 
ures in businesses for planning and 
scheduling their capital outlays 
augurs well for a heavy demand for 
saving. 

@ Consumers will continue to re- 
present a strong demand for credit. 
@ The demand for savings and 
credit will be enhanced by con- 


tinued innovation in the lending 
business. 


The Supply Side 
Louis B. Lundborg, outgoing presi- 
dent of the Savings & Mortgage Di- 
vision of ABA and executive vice 
president of Bank of America: 

The simple truth is that the cur- 
rent level of our liquid savings is 
not now adequate to meet the full 
requirements of our dynamic econ- 
omy, nor will this same dollar 
amount of savings be adequate for 
future demands. The deficiency 
is broad indeed if we are to achieve 
any of the forecasts that have been 
made for the coming decade. A 
British economist has estimated 
that capital outlays in the U. S. 
are at least $9 billion a year de- 
ficient. Actually this is conserva- 
tive, for it is easy to see that the 
need for savings could run to two 
or three times this figure. 


Two Dangers 


Raymond J. Saulnier, chairman of 
President Eisenhower’s Council of 
Economic Advisers: 


I would say there are two things 
that we particularly have to watch 
for . . The first of these is 
the pressure of costs on profit mar- 
gins and prices. We are entering 
into a period when, if we do not 
watch our P’s and Q’s, we can go 
through another experience in 
which rising costs tend to put pres- 
sure on profit margins and the ina- 
bility of demand in the community 
to stand for that being passed on in 
higher prices will mean a squeeze, 
and that squeeze means a reduc- 
tion in the funds available for in- 
vestment by business enterprise 
eee . The second thing . 

I, for one, hope that we can not get 
involved this year or next year in a 
great splurge of consumer expend- 
iture propelled by credit expansion. 


Rural Remedy 
Winthrop Rockefeller, chairman of 
the Arkansas Industrial Develop- 
ment Commission: 


If our efforts to strengthen in- 


dustry in low-income areas are to 
succeed, we must try to crossbreed 
industry with agriculture—to do- 
mesticate it, as it were—to a more 
pastoral existence. This proposal 
is not as farfetched as it may seem 
at first. Keep in mind that the 
same technology which made the 
40-acre farm obsolete also freed 
the factory from its ties to the big 
city. No longer do large numbers 
of workers need to live within walk- 
ing distance of their place of work. 


11-Point Program 


Herbert V. Prochnow, vice president 
of The First National Bank of Chic- 
ago: 

We are in a time requiring criti- 
eal decisions. May I state con- 
cisely the kind of economic pro- 
gram which it seems to me must 
emerge from these decisions if the 
nation is to remain strong and to 
maintain its leadership as the major 
economic power of the world. We 
must: 

@ Balance the budget with surplus 
in good times. 

@ Remove the ceiling on interest 
rates on longer term Federal se- 
curities. 

@ Reduce sharply the expenditures 
under the farm programs. 

@ Recognize the wisdom of ulti- 
mately reducing the corporate in- 
come tax rate of 52 per cent. 

@ Keep clearly in mind the objec- 
tive of ultimately reducing person- 
al income taxes. 

@ Eliminate every form of waste 
and extravagance both in govern- 
ment and in the private economy. 
@ Sell American goods far more ag- 
gressively in foreign markets. 

@ Determine whether there are now 
monopoly powers in labor or busi- 
ness which operate to the serious 
detriment of the national economy. 
@ Reassess the Federal program of 
grants, aid and loans. 

@ Revise the tax laws relative to 
depreciation to permit the earlier 
replacement of obsolete equipment. 
@ Oppose vigorously the policy of 
easy and cheap money in times of 
business boom. 
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DIEBOLD 
POLARIS 


after-hour DEPOSITORY * 


Here is a dramatically new idea in an After- 
Hour Depository! The new POLARIS by 
Diebold brings to your customers the 
convenience of 24-hour banking . . . does so 
in a stainless steel setting that is fashioned 
to add to the good looks of any bank's 
architecture. 


And the POLARIS depository combines 
certified security with its smart new styling. 
The Underwriters’ Laboratories label attests to 
the anti-fishing, anti-trapping protection 
embodied in POLARIS depositories, protection 
covering both envelope and bagged 

deposit sections. 


Available in a wide choice of models including 
flush and recessed types, POLARIS depositories 
by Diebold represent an important forward 
step in customer convenience for your bank. 
We'll be happy to send you illustrated 
literature on POLARIS depositories without 
obligation. Simply use coupon below. 


O ee ee 
| Deere e: : 


*The term “‘After-Hour Depository” is a Registered 
Trade Name of Diebold, Inc. 


DIEBOLD, incorporated Depr. B- 23 
CANTON 2, OHIO 


GENTLEMEN: Please send me without obli- 
gation complete information on the new 
POLARIS after-hour depository. 


NAME 

BANK 

ADDRESS 

REY cieeerentniqesiniin: SAN ices: BANE Micdiicinnies 
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CONSUMER CREDIT 
(Continved from page 20) 


New Jersey: “Do not believe con- 
trols are the answer to the problem. 
Believe past history indicates con- 
sumer credit lenders police their in- 
dustry more effectively without con- 
trols. Controls in the past have given 
buying advantage to higher income 
groups, whereas the greatest need may 
exist in lower income groups. The 
safety factor is proportionately the 
same in each group.” 


New Mexico: ‘We are definitely op- 
posed to any type of Government con- 
trol over consumer credit. It is our 
opinion that bankers and other lend- 
ers are capable of practicing restraint 
when the need arises.” 

New York: “It would be a great 
disservice to the national economy to 
encourage a belief that direct govern- 
ment controls over consumer credit 
should be invoked now or on a stand- 
by basis. The great bulk of consumer 
credit is — extended and ad- 





for the first time in history! 


Every variety of 

U.S. paper money, from 
3 cents to $10,000, 
from 1861 to the present, 
illustrated and 
catalogued! 


the definitive new edition of an 
important book for bank executives 


Seper Mery of bee 


Printed on deluxe 

paper, bound in cloth, 

gold stamped, with colorful 
jacket. Paper Money of the 
United States measures 
842” x 11", has more than 
300 pages 


Uztted SYlules 


Third Edition 
A complete illustrated guide with valuations by ROBERT FRIEDBERG 


No work ever compiled or published 
equals the completeness of this new edition, 
just published, of a classic in the field. Here 
you have a magnificently illustrated vol- 
ume, reproducing for the first time any- 
where each type of paper money ever issued 
by the United States, from the Demand 
Notes of 1861 through the currency used 
today, in denominations from 3 cents to 
$10,000. Public Law 85-921, 85th Congress, 
has made it possible to illustrate so fully 
every type of U. S. paper money. 


The volume includes historical and finan- 
cial background of every issue, collector’s 
valuations of each note (including a special 
section evaluating National Bank Notes by 
state), listings of its varieties and signa- 
tures. A unique feature is a complete list- 
ing of every National Bank charter num- 
ber issued each year from 1863 to 1935 to 
the 14,348 national banks of this period, 
making it possible to determine in which 
year any national bank was first chartered. 


Each national bank is also listed by state, 
in charter order. This material was com- 
piled from Treasury Department records 
and is the only such list of its kind ever 
published. 


Paper Money of the United States is an 
invaluable sourcebook for the library of 
every bank executive in the United States 
or abroad. It shows the legal tender, 
nature, and collector’s value of any obso- 
lete U. S. currency, and is fascinating in 
its own right as a pictorial history of 
American paper money. Any piece of paper 
money not illustrated in Paper Money of 
the United States is not United States 
paper money.. No bank library should be 
without this invaluable reference volume, 
for bank personnel, and as a means of 
better serving your customers who so often 
come in for an evaluation of an obsolete 
piece of paper money. It is also ideal as an 
executive business gift. 


EXCITING CHRISTMAS GIFT! Order your coples 
now for your Christmas gift list. 


Published at $12.50 pestpaid, available on approval direct from the publishers, or at coin dealers and book stores. 


a THE COIN AND CURRENCY INSTITUTE, INC. 


PUBLISHERS AND DISTRIBUTORS 
134 WEST 32ND STREET, NEW YORK 1, NEW YORK 


ministered, and marginal or news- 
worthy incidents of abuses or over- 
extension should not be the criterion 
for selective credit controls. Qualita- 
tive problems inevitably have their 
own cure in the market place.” 


Ohio: ‘‘While there is, no doubt, 
need for careful consideration in the 


extension of consumer credit, invol- — 
untary control is not now needed and ~ 
really never had a place in our econo- ~ 


my. Many thought that the 36-month 
terms extended in the financing of 
new automobiles was excessive in 
1955, but the experience of the liquida- 
tion of such paper has been very sat- 
isfactory.” 


Pennsylvania: “I can see no reason 
for discriminatory controls on any 
single phase of a so-called free econo- 
my. Certainly, the condition of the 
consumer debt and the performance 
of the consumer can be no cause for 
concern. During this last recession, in- 
stalment loan collections were one of 
the few things which did not cause 
trouble.” 


“‘We have maintained a, fairly con- 
sistent policy of conservatism in our 
bank over. the years. While we. are 
expanding our scope of operation in 
the instalment loan field, it is being 
done on a conservative basis. We be- 
lieve that inflation can best be con- 
trolled by the long-run policies of 
lenders rather than by Government.” 


Rhode Island: ‘““There is no need 
whatsoever for special peace-time 
Government controls over consumer 
credit or any other credit. I shall not 
argue the advisability of such controls 
in periods of great emergency, such as 
a war, when money is ample and 
merchandise is scarce, but we cer- 
tainly do not need any controls to 
guide us under normal peace-time 
conditions. Any controls which re- 
strict the use of consumer credit will 
have a tendency to lower the standard 
of living of the American people.” 


“Direct Government controls over 
consumer credit mean telling the 
American people what they can buy 
and when and how they will repay. I 
believe we should leave credit con- 
trols in the hands of the lender and 
the borrower. I am sure they will do a 
far better job than any regulation 
when it comes to controlling the 
amount of credit to be extended and 
used.” 


Utah: “I think that the best con- 
trol this country has is in the general 
public, along with the banks which 
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abide by the American Bankers Asso- 
ciation’s Consumer Credit Creed. 

Virginia: “Believe the situation can 
be summed up by saying that well 
over half of a bank’s prospective bor- 
rowers can and do exercise credit re- 
straint and sound judgment, and that 
it is the individual banker’s responsi- 
bility to assist in the restraint of other 
applicants by discouraging or declin- 
ing requests that are promotional, 
speculative, or beyond the applicant’s 
previously demonstrated ability to 
handle satisfactorily.” 

A few respondents addressed them- 
selves specifically to the subject of 
voluntary restraint, as raised in a 
recent BANKERS MONTHLY editorial,* 
reprint of which accompanied the 
questionnaire. Their comments follow: 


Indiana: “I am of the opinion that 
if the banking industry would initiate 
voluntary restraint on a national scale, 
ratios would rapidly fall into line.” 

New York: ‘“‘As to the theme, ‘It’s 
Again a Time for Restraint,’ restraint 
has become second nature to the in- 
stalment credit banker who ' is con- 
stantly alert to the many ‘built-in 
safety factors’ in this segment of the 
financial industry. Both the general 
public and lenders respond to these 
self-control factors, long before they 
assume proportions that are reflected 
in the various economic indices.” 

Ohio: “I agree wholeheartedly with 
the philosophy of restraint—not to- 
day—not during favorable economic 
conditions—but always. Lenders must 
use prudent credit judgment at all 
times if a portfolio of consumer instal- 
ment loans is to be maintained in a 
liquid condition.” 


Opposes Extended Terms 

On the question of terms, two some- 
what opposing views came from bank- 
ers domiciled in Illinois and Ohio. 
Said the former, “Terms of repay- 
ment are too long and instalment 
credit men if left to themselves will do 
nothing about it. Consumer credit 
should be available, but on properly 
restricted terms. Sales induced by un- 
duly extended terms are inflationary, 
and will inevitably keep the purchaser 
out of the market for a correspond- 
ingly long period, with the result that 
future sales will be unfavorably af- 
fected.” 

The Ohioan had this to say: “I do 
not believe that lenders today will 
liberalize what appears to be maxi- 


*“lt’s Again a Time for Restraint,” 
August 15, 1959. 
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mum terms and by holding the line, 
one phase of voluntary control is ex- 
ercised. Prudent credit judgment is 
still basic in the extension of con- 
sumer instalment credit.” 

Notwithstanding the somewhat di- 
verging views expressed throughout 
this report, there can be no doubt that 
instalment credit has become as much 
an integral part of our whole system 
of banking and currency as currency 
itself. It is adding immeasurably to 
the welfare of our people; both in the 
way in which it has extended the 
scope of the uses to which they may 
put their earnings, and in the way in 
which it has expanded the market for 
the fruits of their labors. It only re- 
mains for borrower and lender alike 
to use it wisely, and the record is very 
clear that that is exactly what they 
are doing. 


New Books, Analyses 


BANK OCCUPANCY EXPENSE. 50 cents. 
Department of Printing, American 
Bankers Association, 12 East 36 St., 
New York 16.—Will help a bank 
figure how much it can afford to pay 
for buildings or for rental; or, at 
least, to judge how its own occu- 
pancy expense compares with that of 
other banks. 


CASE PROBLEMS IN FINANCE. Third 
edition. 694 pages. $9.00. Richard D. 
Irwin, Inec., Homewood, Ill.—Ern- 
phasis is on the proper use of working 
capital in financing current operations 
of small- and medium-sized concerns 
in different seasonal and operational 
situations. 
(Continued on page 42) 





More than a million passengers moved through Puerto Rico’s 
International Airport in 1958. Nearly 39 million pounds of air 
freight were also handled last year. This ultra-modern airport, 
operated by the Puerto Rico Ports Authority, reflects the Com- 
monwealth’s swift evolution as a great trading center between 
North and South America, and a tropical resort of rare beauty. 


Twenty minutes from downtown San Juan, International Airport 
is one of the world’s finest. Its long “‘trade-wind runway’’ ac- 
commodates even the largest and fastest commercial jet planes. 
A dozen American and foreign airlines already serve Puerto Rico. 


Puerto Rico’s bonds are exempt from Federal and State income 
taxes. They are attracting a growing number of investors who seek 
a high degree of security combined with reasonable income yields. 


GOVERNMENT DEVELOPMENT 
BANK FOR PUERTO RICO 
Fiscal Agent for the Puerto Rico Ports Authority 


P. 0. Box 4591, San Juan, Puerto Rico 


37 Wall Street 
New York 5, N. Y. 





SAVINGS & LOAN FACT BOOK—1959. 
United States Savings & Loan 
League, 221 North LaSalle St., Chi- 
cago 1.—Annual statistical and trend 
picture. 


PETROLEUM INDUSTRY—1958. By 
Frederick G. Coqueron, Petroleum 
Department, The Chase Manhattan 
Bank, 18 Pine St., New York 15.— 
Annual survey. 


THE DEVELOPMENT OF BANKING IN 
THE DISTRICT OF COLUMBIA. By Da- 
vid M. Cole. 629 pages. The William- 
Frederick Press, 391 East 149 St., 


New York 55.—Analytical survey. 


TERM LOANS AND REVOLVING 
CREDITS. Work sheets. Prepared by 
Leigh R. Gignilliat, Jr., and Dudley 
F. Jessopp. American National Bank 
& Trust Co. of Chicago, 33 North 
LaSalle, Chicago 90.—Forms for 
writing agreements for term loans 
involving a single bank; revolving 
credit agreements for a single bank; 
and similar forms involving two or 
more banks. The forms provide for 
an interest rate that varies with the 
prime rate, and a new approach to 
the composition of working capital. 


Millions in loan funds 
A COIN AT TIME... 


Multiply thousands of coins by hundreds of savers. 
Result: Millions of dollars to lend. Our sturdy coin banks 
have helped build savings throughcut the world for 46 years. 
Many fine institutions have reordered for 25 years or more. 


Foremost in quality and value. 


Low cost can be self-liq- 


uidating. We invite your inquiry. 


THE SPECULATIVE SIGNIFICANCE OF 
THE INNER ACTION OF THE MARKET. 
By C. M. Flumiani. 49 pages. $2.95. 
Institute for Economic & Financial 
Research, P. O. Box 124, Newton 
Center 59, Mass.—Tools of stock 
market analysis: the Dow theory, the 
cylinder theory, the theory of vol- 
ume, etc. 


INVESTING FOR BANKS. By Major B. 
Einstein, vice president of First Na- 
tional Bank in St. Louis, 510 Locust 
St., St. Louis 1.—Analysis of the 
fundamentals. 


THE MONEY SIDE OF ‘THE STREET.’ 
By Carl H. Madden. 103 pages. 70 
cents (plus NYC sales tax, where 
applicable). Publications Division, 
Federal Reserve Bank of New York 
45, New York.—Functions and -use- 
fulness of the short-term wholesale 
money market, and its role in the 
operations of the Federal Reserve. 


AMERICAN PUBLIC FINANCE. 7th Edi- 
tion. By William J. Shultz and C. 
Lowell Harriss. 640 pages. $6.95. 
Prentice-Hall, Inc., Englewood Cliffs, 
N.J.—New edition of leading college 
text. 


PROFITABLE BANKING. By Clifford L. 
Hufsmith, chairman of the First Na- 
tional Bank of Palestine, Tex. 325 
pages. $10. Bankers Publishing Co., 


New Model 
ADD-A-COIN. BANK 


All-metal. Adds and registers 
up to $20 in nickles, dimes, quar- 
ters. Wide choice of tu-tone 
colors. Name-style in gold bronze. 


89 Beach St., Boston 11.—New ap- 
proach to the fundamentals of de- 
mand deposit banking. 


COMMON STOCKS AND BUSINESS 
CYCLES. By Edgar Lawrence Smith. 
226 pages. $10.00. The William- 
Frederick Press, 391 East 149 St., 
New York 55.—Highly unusual ap- 
proach to cyclical appraisal taking 
into consideration such factors as 
temperature and rainfall. 


Supreme Cover 
BOOh BANK 


THE RESPECTIVE SPHERES OF LAWYERS 
AND TRUST INSTITUTIONS. 25 cents. 
Trust Division, American Bankers 
Association, 12 East 36 St., New 
York 16.—Full texts of three speeches 
this year. 


A LOAN OFFICERS’ BIBLIOGRAPHY. 
$1.50. Robert Morris Associates, 
Philadelphia National Bank Building, 
Philadelphia 7.—Q ui c k-reference 
guide to material on selected credit 
topics published by the association. 


ACCRUAL ACCOUNTING. National 
Association of Bank Auditors & 
Comptrollers, 38 S. Dearborn St., 
Chicago 3.—New technical manual. 
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Tempered steel. Borrow-proof money ~- 
trap. Hand-tooled leatherette finish. 
Sculptured name and design. 


Choice of 20 rich color combinations. 
Takes all coins and currency. 


World-wide service to financial institutions since 1913 


BANKERS UTILITIES CO., Inc. 


915 LINDEN AVE., SOUTH SAN FRANCISCO, CALIF. 





.. How to avoi 


Your new quarters committee, facing decisions which 
_ will deeply affect your instjtution’s future, needs all the 
information it can obtain about the planning and de- 
signing of financial quarters. For this is unfamiliar 
ground for most bankers, and mistakes made in the 
initial planning stages can be costly and even disastrous 
to your bank’s future. 


Pn common mistakes 


in new quarters 
Planning 


As a service to bankers, Bank Building Corporation 
makes available a series of informative brochures, created 
to help you avoid some common planning misconcep- 
tions and errors. Based on the experience accumulated 
on more than 3,500 completed financial projects, these 
booklets can be invaluable aids, Send for any or all of 
them today; no obligation! 


THE PLANNING MISTAKES.....AND HOW TO AVOID THEM 


@ Budget thinking that confuses 
price with true cost, sacrificing future 
profits for illusory savings. 


© Over-emphasis. on exterior ap- 
pearance, too little stress on the 
expert planning of basic design that 
produces maximum efficiency. 


© Considering new quarters as an 
expense, rather than an investment 
in increased business, improved oper- 
ating efficiency, better profits. 


© Deciding to remodel an existing 
structure, or build a new one, with- 
out a skilled analysis by experts. 


© Failure to analyze fully the im- 
pact of the Motor Age on customers’ 
banking habits. 


© Acceptance—because of inade- 
quate background information—of 
plans which do not measure up to 
today’s competitive requirements. 


@ Belief that any designer, no mat- 
ter how inexperienced in this tech- 
nical field, can create a bank design 
that is most effective for you. 


a penetrating analysis of budget problems 
in financial planning and design, 
SPECIALIZED PLANNING—BLUEPRINT FOR PROFIT, 


with examples of planning techniques which 
saved thousands of dollars for Bank Building 
clients. 


. WHAT HAPPENS TO BUSINESS AFTER A 


BANK MODERNIZES, documented case 
histories of 57 banks whose 
modernization produced important results, 


BANKER’S GUIDE TO REMODELING, 
an authoritative planning guide with 
details on many successful remodelings. 
GUIDE TO SUCCESSFUL MOTOR BANKING, 


an informed study of the factors involved 
in planning drive-in facilities. 


PHOTO TOUR OF NEW BANKING QUARTERS, 


with many photo-examples of outstanding 
financial design of both large and small banks, 
from Maine to California. 


3300 BANKERS CAN'T BE WRONG, 


and learn what other bankers (many of 
them near you) say about specialized, 
experienced financial design. 


Send for any or all of these book/ets... 
Investigate before you invest! 


Bank . EA iE ae Vids 


ST. LOUIS, 1130 HAMPTON AVENUE 
NEW YORK « CHICAGO « SAN FRANCISCO « DETROIT « ATLANTA « AUSTIN 
. Operating Outside Continental U.S. as Bank Building Corporation, International 
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FINANCIAL NEWS 

(Continued from page 28) 
First Wisconsin Bankshares Corp. 
Stockholders will vote on both pro- 
posals at their annual meeting Janu- 
ary 12. 

The company also hiked its quar- 
terly dividend to 35 cents a share 
from 321% cents. 

According to president William G. 
Brumder, the additional shares will be 
“available as needed to finance ex- 
pansion of the business of present sub- 
sidiary units, to acquire additional 
units, or to capitalize available surplus 
through stock dividends or stock 
splits.” Purpose of the name change 
is to better identify the holding com- 
pany with its largest subsidiary bank 
and trust company units, First Wis- 
consin National Bank of Milwaukee 
and First Wisconsin Trust Co. 


The stock is listed on the Midwest 
Stock Exchange, closed last month 
at 34. 

@ The proposed acquisition of Mil- 
waukee’s Marshall & Ilsley Bank (re- 
sources: $258 million) and Northern 
Bank ($55 million) by the Bank Stock 
Corp. of Milwaukee, a new holding 
company, has been delayed until next 








month by the Justice Department. 
The Government wants to review the 
acquisition in terms of the Clayton 
antitrust act. 


Dividend, Share Changes 


@ The First National Bank of Chicago 
will split its stock five-for-one, subject 
to the approval of holders at their 
annual meeting January 12. It is the 
present intention of the board to pay 
dividends at the annual rate of $1.60 
a share on the. split stock, which is 
equivalent to the current annual rate 
of $8.00 on the present stock. At 
month’s end the present stock was 
354 bid. 


@ Bank of America (49) is paying an 
extra dividend. of 10 cents a share, 
bringing the total payout for 1959 to 
$1.90, vs. $1.80 in 1958 and 1957. 


@ Republic National Bank of Dallas 
(941%) is issuing a 25 per cent stock 
dividend. It is contemplated that 
cash dividends will be paid at the 
monthly rate of 14 cents a share, or 
annual rate of $1.68. 


@ Central National: Bank of  Cleve- 
land (42) hiked its quarterly dividend 
to 50 cents a share from 45 cents. 















































46™ Cash Dividend 


The Board of Directors of Delta Air Lines, Inc. 
has declared a dividend of 30c per share of the 
capital stock of the company, payable Decem- 
ber 1, 1959 to stockholders of record at the close 
of business November 13, 1959. 


Now—DC-8 
Jet Service 


New York—Atlanta 
Chicago —Atlanta — 
Miami 


General Offices: 
Atlanta, Georgia 




























































@ Union Bank of Los Angeles offered 
stockholders rights to subscribe for 
260,000 additional shares at $38.50 a 
share on a one-for-seven basis. Under- 
written by a group headed by Blyth «& 
Co. and Stern, Frank, Meyer & Fox, 
the rights offering followed a two-for- 
one stock split (BANKERS MONTHLY, 
Oct. 15). The stock has been placed 
on a $1.28 annual dividend basis, 
which in effect is a boost of 60 per 
cent over the old payout. 


e@ Trade Bank & Trust Co. of New 
York is offering an additional 39,340 
shares to stockholders at $19 a share 
on a one-for-eight basis. Warrants 
will expire November 30. Trade Bank 
has been paying quarterly cash divi- 
dends of 20 cents a share. 


FINANCIAL BRIEFS 


®@ As of convention time last month, 
151 mutual savings banks had quit 
the American Bankers Association in 
protest of the latter’s stand on “tax 
equality” (page 13). However, 215 
savings banks had renewed their 
memberships, and 107 were not yet 
heard from. 

@ New York City bankers will play 
hosts to ABA’s 1960 convention. The 
dates: September 18-21. The 1961 
convention will be held in San Fran- 
cisco. 

@ The Treasury apparently has scored 
another success in its big November 
refunding. The new 434 per cent cer- 
tificates and 4% per cent notes im- 
mediately moved to premiums in 
“when issued” trading. 

@ The New York Clearing House As- 
sociation recorded a new high in 
clearings for the seventh year in a 
row. Clearings for the 12 months 
ended September 30 added up to a 
whooping $641 billion, an increase of 
$13 billion over a year earlier. 

@ Corporate securities offerings in the 
first nine months of 1959 totalled 
$6.9 billion, down from $9.1 billion 
in the like period last year. However, 
common stock financing jumped to 
$1.8 billion from $1.3 billion. 


@ Bankers Trust Co., The Chase Man- 
hattan Bank and The First National 
City Bank of New York will partici- 
pate in an “expanded pilot study” to 
reduce the heavy volume of stock 
certificates processed daily in the 
financial district. The expanded test 
also will include 31 member firms of 
the New York Stock Exchange and 
cover 60 stocks. 
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The new Beneficial office in Kealakekua, Hawaii is the 1200th 


unit in the world’s largest system of finance offices, serving in 


47 states and all 10 provinces of Canada. 


The Kealakekua office is also further evidence of the con- 
tinuing need for Beneficial’s friendly, realistic service— 
which is now being used by more families in more places than 
ever before. 


Now in its 46th year, Beneficial Finance System in 1959 
will make approximately three-quarters of a billion dollars 
in “family-size” loans averaging around $450. 


...@ BENEFICIAL loan is for a beneficial purpose. 


Beneficial Building, Wilmington, Delaware 


1,200 OFFICES IN THE UNITED STATES AND CANADA 
November 15, 1959 





OPERATING NEWS & TRENDS 


EQUIPMENT 


Univac Plus Magnetic Tape 

With the adaptation of magnetic 
tape to its solid state computer, the 
Remington Rand Division of Sperry 
Rand Corp. has made even greater 
speed available to users. 

Designed on the building block 
principle, the new system allows a 
user to expand his data processing 
from punched cards to tape without 
having to change computers. 


A central processor, magnetic tape 
“Uniservos,” a tape synchronizer, a 
ecard reader, a read-punch unit and 
a high speed printer comprise the 
Univace Solid State Magnetic Tape 
system. 


The new equipment will be avail- 


able with a combined tape and 
punched-card input and output unit. 
Two models will be offered: one using 
80-column punched cards, the other 
using 90-column cards, and both using 
tape. Initial delivery will be made 
within six months. 
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Rand McNally and Co., P. O. Box 7600, Chicago 80, lil. 
Please send us information on the items circled above or below. 
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(11-59) 


For additional information address 
the corporation, 315 Fourth Avenue, 
New York 10, N. Y. 


Push Button Card File 


Push Button controls on this double 
drum Revo-File made by the Mosler 
Safe Company, 320 Fifth Avenue, 
N. Y. 1, N. Y., insure speedy handling 
of up to 15,000 active records. To 


find a card, a clerk simply touches 
the proper button. A selectomatic 
control system revolves the proper 
drum and automatically stops it when 
the desired section reaches the most 
convenient position in front of the 
operator. 


Posts Fees Automatically 


A new model of its electronic post- 
ing machine designed to post ‘‘fee 
plan” special checking accounts has 
been introduced by The National Cash 
Register Company. 

The new machine posts a fee to the 
statement-ledger record and the jour- 
nal automatically the instant after a 
check or deposit is posted. Fixed 
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How Calcasieu MaPine National Bank’s 


“Open drawer policy” really packs ’em in! 


“It’s surprising that a small thing 

like a drive-in window’s deposit 

drawer can be so important in 

increasing business,” says Mr. 

Lloyd J. Baquet, Manager of Cal- 

s casieu Marine National’s South 

City Branch in Lake Charles, La. 

“Many of our depositors have 

commented favorably on our two 

Mosler ‘New Picture Windows.’ When asked for reasons, 

many were mentioned. One often cited is the window’s 
end-opening deposit drawer. 


‘For the first time I can see what I’m doing.’ 


“In the past, it took all kinds of gymnastics to get the 
hand up, over and into the drawer. Then the depositor 
had to grope blindly for his material. 


ts 
“Our windows serve everything from trucks to small 
foreign cars. Again the deposit drawer is ideal. It’s 
electrically operated, can be extended to any point up 
to 14 inches...further if need be. In short, it’s designed 
to suit any size vehicle or depositor’s arm. 


“We're really Mosler-equipped. In addition to our ‘New 
Picture Windows,’ we have two Century 7 Vault Doors, 
Day and Night Depository and 768 Safe Deposit Boxes.” 


PROBLEM SOLVING—A MOSLER SPECIALTY. From the larg- 
est bank vaults to the smallest safe deposit boxes, Mosler 
design and manufacturing experience is at your service. 
Mosler is the world’s largest builders of safes, vaults 
and banking equipment. 


Write for information on any kind of customer conven- 
ience and protection equipment. 


See what happens in 1/2 a second with Mosler’s deposit drawer. It’s automatic, draft-proof, end-opening. 


Integrated banking equipment by The Mosler, Safe Co. 


Dept. N-9, 320 Fifth Ave., New York 1, N. Y. In Canada: Mosler-Taylor Safes Ltd., Brampton, Ontario 
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service charges for statements are 
also posted automatically. 

The four-position ‘‘fee program se- 
lector” is located to the left of the 
amount keyboard. 

The Natioral Cash Register Com- 
pany, Dayton 9, Ohio will welcome 
further inquiry. 


PROGRESS REPORTS 
Burrough’s VRC Orders Rise 


Since early in September when it 
was first introduced, more than 20 
Visible Record Computer systems 
have been ordered by commercial and 
savings banks across the country, ac- 
cording to Burroughs Corporation, 
the manufacturer. 

Banks placing these orders range 
in size from members of the top 10 
down to financial institutions in the 
15 million bracket. 

The four major benefits of this 
transistorized bank automation system 
as listed by the corporation are: im- 
proved control in accuracy, expense, 
income and management. 

A unique lease plan offered by Bur- 
roughs whereby banks lease the system 
for 176 hours a month and use this 
time as they see fit, has helped move 
the VRC program along. 

Address Burroughs Corporation, 
Detroit 32, Mich., for further details. 


@ Radio Corporation of America re- 
cently established a separate depart- 
ment of its Service Company to 
handle installation and servicing of 
the new ‘‘501” electronic data process- 
ing equipment. Under the direction of 
G. W. Pfister, vice president, com- 
mercial services, the new department 
will be known as the Electronic Data 
Processing Services. : 

@ Price cuts, effective immediately, on 
magnetic statement-ledger forms used 
with Post-Tronic electronic posting 
machines have been announced by 
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The National Cash Register Co., Day- 
ton, Ohio. The result of new produc- 
tion techniques, the reductions vary 
in size depending upon the quantities 
of forms ordered and the type of print- 
ing desired by the bank. 


@ To explain to the bank’s customers 
and public in general the need for 
adapting an electronic ‘“‘brain’’ sys- 
tem to bank operations, Fidelity- 
Philadelphia Trust Company set up a 
30 x 11 foot exhibit at its main office 
tracing the history of bank checks 
from the Romans in 350 BC to modern 
electronic banking. Fidelity is the 
first bank in the nation to adapt the 
RCA 501 to banking operations. 

@ A net-work of strategically located 
closed-circuit television receivers flash- 
es pictures of stock ticker tapes to 
customers, partners and employees in 


all executive and sales areas at the” 
new offices of Goodbody & Company, — 
New York City. ; 2 
Designed by General Precision 
Laboratory Inc., of Pleasantville, 
N. Y., the ticker tape television sys-— 
tem features simultaneous presenta- — 
tions of both New York and American 
stock exchange tickers on the TY 
screens. 
@ With the purchase of 405,000 com- 
mon shares of Underwood stock, 
Olivetti of Italy, Europe’s largest 
manufacturer of office machines and 
typewriters recently acquired an im- 
portant degree of ownership in The 
Underwood Corporation. Olivetti 
which entered the U. S. market in 
1950 through the Olivetti Corp. of 
America, now has five branch offices 
and dealers in all 50 states. 


| EXECUTIVE CHANGES | 


ROBERT W. HUBNER former regional 
manager of marketing services for the 
company’s data processing division, 
has been appointed executive assistant 
to the president of International Busi- 
ness Machines Corporation. Mr. Hub- 
ner succeeds WALTER H. JOHNSON who 
has been named director of product 
planning on the corporate staff. 


The appointment of HAROLD WEISS 
to the newly established position of 
manager of applications engineering 
in the General Electric Company’s 
computer department, Phoenix, Ariz., 
was recently announced. 


In the newly established Data Pro- 
cessing System Division of Smith- 
Corona Marchant, DAVID S. MCNALLY 
has been elected vice president of the 
corporation and general manager of 
the division, ALLAN MEYER national 
sales manager, and WILLIAM MARTIN 
vice president of engineering. Other 
recently elected vice presidents are 
VICTOR SEVERIN, in charge of the in- 
ternational division; EDWIN J. GRAF, 
general manager of the newly or- 
ganized Smith-Corona division; and 
GEORGE F. BURNS, national sales 
manager. 


According to an announcement from 
Intelex Systems Incorporated, New 
York City, a subsidiary of Interna- 
tional Telephone and Telegraph Corp., 
JAMES L. MORLEY has been appointed 
project manager for banking systems. 
Initially, Mr. Morley will take charge 
of ITT’s commercial banking project 


at the First National City Bank’s 
New York headquarters where one of 
their automatic electro-mechani- 
cal banking systems is being installed. 


Appointment of MELVIN H. KOENIG 
as comptroller of the Mosler Safe 
Company was recently made known. 
He will be headquartered in the main 
factory in Hamilton, Ohio. 


After more than nine years as 
managing director of Burroughs Cor- 
poration’s facilities in France, J. R. 
COONEY has returned to the United 
States as manager of the Newark, 
N. J., branch office. J. Y. ALDRICH who 
has moved from the Amarillo branch 
office to the San Antonio office has 
been succeeded by WALTER J. MEYER, 
JR. Regional manager for the east 
central states, HAROLD E. MILLER, has 
been given additional responsibilities 
for the Todd Division’s Canadian 
region. Other promotions in the 
Todd Division included those of 
JACK M. YOUNG to sales development 
manager in the Rochester head- 
quarters; THOMAS H. EVERS to mana- 
ger of the Toronto branch office; and 
STANLEY F. NOGA and CORNELIUS V. 
CULHANE. to sales managers of the 
Jamaica, L. I. and Detroit branches, 
respectively. 

In the ElectroData Division, Pasa- 
dena, Cal., GORDON LOVELACE has 
been advanced to Boston District 
manager succeeding EVAN T. BAR- 
RINGTON who has been named sales 
manager of the international division. 
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BANKERS & BROKERS 


C. F. CARR J. B. SCHOENFELD 


Society National Bank, Cleveland, 
Ohio: The election of Common Pleas 
Judge CHARLES F. CARR to the office 
of vice president and trust officer was 
recently announced. His appointment 
became effective November 2, fol- 
lowing his resignation from the 
bench. 


Trade Bank & Trust Co., N. Y.: 
According to a recent announcement, 
JOHN B. SCHOENFELD has been elected 
to the office of vice president. A 
leader in the credit and financial 
management field and widely known 
in the New York textile and garment 
industries, Mr. Schoenfeld will as- 
sume his new responsibilities on 
December 1. 


The Bank of Virginia, Richmond: 
Vice President EDGAR C. GATEWOOD 
has been advanced to a newly created 
position as officer in charge of the 
west end suburban offices. 


Boatmen’s National Bank of St. 
Louis: President of the Terminal 
Railroad Association, GREGORY w. 
MAXWELL, has been elected to the 
board of directors. 


Brown Brothers Harriman & Co., 
N. Y.: The appointment of WALTER H. 
BROWN as a manager of the firm was 
recently announced. At one time he 
was a vice president in the foreign 
division of the New York Trust Com- 


pany and more recently a vice presi- 
dent of the Chemical Bank New York 
Trust Company. He will have execu- 
tive responsibilities in the general 
banking operations of the firm with 
particular emphasis on the interna- 
tional field. 


Montgomery County Bank and Trust 
Co., Morristown, Pa.: Three newly 
elected assistant treasurers are HOR- 
ACE E. RAMBO, FRANK C. KINSEY and 
HAROLD R. KUSER. Mr. Kuser’s pri- 
mary duties will be to assist MERRILL 
A. BEAN, treasurer of the bank. 
Named assistant secretaries were 
©. WEBSTER’ HAAG and HAROLD B. 
WEBER. 


Chemical Bank New York Trust 
Company: STUART W. DON and WIL- 
FRED D. WICKENDEN have been elected 
vice presidents and will be joint 
managers in charge of the new Lon- 
don office which will open in De- 
cember. 


Continental Illinois National Bank 
and Trust Co. of Chicago: Heading a 
list of twelve promotions were those 
of C. BERNARD JACOBS and DONALD C. 
MILLER to vice presidents. STUART C. 
MacINTIRE, RICHARD F. MERGENER, 
ALBERT L. FERN, GEORGE E. HANDT- 
MANN, JR. and ROBERT G. MULLEN 
were named second vice presidents 
and the following were elected as- 
sistant cashiers: ARTHUR BRUEN, JR., 
GLENN R. SCHULTZ, GABE W. BURTON, 
LESTER E. JACOBS and LEROY E. 
BURKLUND. 


First Western Bank and Trust Co., 
San Francisco: In addition to his 
former office of vice president, JAMES 
P. KERMAN has been given the newly 
created position of Branch Opera- 
tions Administrator. Also announced 
was the appointment of JOHN J. FOLEY 
as assistant vice president in the in- 
stalment loan department. 


J. A. MINEHAN 


E. Il. VAUGHAN 


Bank of America, San Francisco: 
Vice President JOHN A. MINEHAN has 
been named the new head of the cor- 
poration and bank relations depart- 
ment at Los Angeles headquarters. 
In his new position Mr. Minehan will 
head a staff of senior officers who 
travel throughout the country to 
serve major accounts of large business 
firms and correspondent banks. He 
succeeds EARL I. VAUGHAN, also a 
vice president, who has been ad- 
vanced to a new post on the execu- 
tive staff for the bank’s Southern 
California division. 


Manufacturers Trust Co., N. Y.: | 
Recently announced was the promo- 

tion of GORDON W. INNES and JOSEPH 

L. SEILER, JR. to assistant vice presi- 

dents. JOHN P. DOWLING was advanced 

to assistant secretary, ALFRED V. 

FEUERSTEIN to assistant auditor and 

MELVILLE N. WILLIAMS to regional 

auditor. 


Fidelity-Philadelphia Trust Company: 
J. STONE BAGBY, investment officer, 
who participated in the bombing of 
Japan during World War II, has been 
promoted to the rank of Brigadier 
General in the U. S. Air Force Re- 
serve by President Eisenhower after 
approval of the Senate. In another 
announcement the election of JOHN M. 
MINER, secretary, to vice president 
in charge of loan administration, was 
made known. 


J. M. “MINER 
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ONCE AGAIN! 
New York Terminal Leads the Field Warehousing 
Industry with Instant Inventory 
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Now for the first time, you can check inventory collateral values 
at a glance. Our new Stock and Value Report gives complete 
information including the description, quantity and dollar 
value of each item pledged. It provides a complete check of 
daily transactions on a single, compact, readable form which 
greatly simplifies the work of the collateral department and the 
reviewing officer. 

Consider the saving in time and expense which this report 
makes possible—It is one of the reasons why leading banks 
throughout the country specify New York Terminal Field 
Warehousing Service for their inventory loans. 
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57° Offices in 
40 Communities 
Throughout Arizona 


*7 new. offices have been 
opened, 7 relocated in new, 
larger quarters and 6 more 
have been enlarged — in the 
last 21 months. 


Home Office if 


Phoenix, Arizona 
>< 


FIRST 
NATIONAL 
BAW KK of arizona 


Arizona’s Partner in Progress 
Since 1877 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 





WILL PAY CASH 
FOR YOUR GOLD COINS 


we will pay the followin pve ee ae 
so Ghia. f . each 


$ 7.50 each 
llowin 


$1 Gold 
We are also seeking the fo 
Gold $400. 


ous 
$500.00 each 
Prompt Remittance Guaranteed 
no mounted or mutilated coins 
send coins direct to . - 


9, 


123 West 57th St. New York 19, N. Y. 
Udson 2-2580 


J 
@ne of America’s Oldest and Coin Dealers in 
Coin Appraisals for Banks, Estates, InsuranceCompanies 
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F. D. LAWRIE M. W. LIGHTFOOT 
California Bank, Los Angeles: The 
election of F. D. LAWRIE and M. W. 
LIGHTFOOT to trust officers was re- 
cently announced. Mr. Lawrie has 
been assigned to the Long Beach 
office where he is in charge of the 
newly established regional trust de- 
partment and Mr. Lightfoot now 
becomes head of the real estate di- 
vision. 


Bishop National Bank, Honolulu: 
A representative office in San Fran- 
cisco was opened early in November. 
SPENCER A. MURPHY, newly elected 
vice president, has been assigned to 
head up the operation. While the 
office will not transact a banking 
business, it will serve as a contact and 
information center for the calling 
program of the bank on its mainland 
accounts, for arranging loan partici- 
pations and placements, and for ef- 
ficient follow-up on businesses in- 
terested in expanding their operations 
to Hawaii. 

According to another announce- 
ment LEONARD L. GIBSON has joined 
the bank as assistant vice president 
and will serve as a loaning officer at 
the head office. He had previously 
been associated with the United 
States National Bank of Portland 
(Ore.) for 10 years. 


Central Valley National Bank, Oak- 
land, Cal.: C. ROBERT PARTRIDGE has 
been advanced to assistant vice presi- 
dent and manager of the Orinda 
office. 


S. A. MURPHY 


City National Bank of Beverly Hills, 
Cal.: Heading up a number of re 
cently announced promotions wag 
that of JOHN S. FEARY who moved 
from vice president and cashier to 
senior vice president. Succeeding him 
as cashier was WYMAN C. DONALDSON, — 
The following vice presidents were 
also named: EUGENE PRAY, BERNARD 
FIRESTONE, and BRUCE W. MCKAY, 
while RUBY W. MOORE was made 4 
trust officer and DONALD G. SAVAGE, 
JOHN F. BYUS, ERRIE L. ZINK and 
CHARLES E. FIRESTONE were desig- 
nated assistant vice presidents. 


The Philadelphia Saving Fund 
Society: Culminating 21 years of ser- 
vice, GEORGE W. FETTERS, JR. has been 
appointed an assistant vice president, 


The Bank of Montreal: KENNETH 
J. MORRISON, senior member of Har- 
vey, Morrison and Co., chartered ac- 
countants, Calgary, has been ap- 
pointed a member of the board of 
directors. 


IDA SPRY Cc. R. O'NEIL 
First National Bank of Arizona, 
Phoenix: The election of MRS. SAMUEL 
N. SPRY to assistant cashier makes 
her the 19th woman officer in the 
statewide system. 


H. M. Byllesby and Company, Chi- 
cago: C. RODERICK O’NEIL has been 
appointed assistant director of re- 
search by this investment and under- 
writing firm. He was formerly as- 
sistant manager of investment re- 
search at the Northern Trust Com- 
pany. 


Chemical Bank New York Trust Com- 
pany: New members of the Rocke- 
feller Center Advisory Board are 
GEORGE 0. DAVIES and HOWARD C. 
HARDER. Mr. Davies is vice president, 
treasurer and director of finance of 
P. Lorillard Co. and Mr. Harder 
is a vice president of Corn Products 
Company with responsibility for all 
financial policies and activities. 
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J. M. JACKSON ROBERT SMILLIE 


W. T. G. HACKETT 


L. G. PEARSON 


Bank of Montreal: New directors are 
PAUL BIENVENU, president of Catelli 
Food Products and D. ROSS MCMAS- 
TER, Q. C., of the legal firm of Holden, 
Hutchison, Cliff, McMaster, Meighen 
and Minnion, of Montreal. 


Top executive changes moved 
JAMES M. JACKSON, to the head office 
in Montreal as senior assistant gene- 
ral manager; J. LEONARD WALKER suc- 
ceeded Mr. Jackson as assistant gene- 
ral manager in charge of the British 
Columbia division at Vancouver; and 
ROBERT SMILLIE assumed manage- 
ment of the Montreal main branch, 
also continuing as an assistant gene- 
ral manager on the senior executive 
staff. WILLIAM T. G. HACKETT has as- 
sumed special senior executive du- 
ties and will continue to supervise 
head-office investments. T. DENTON 
LEWIS succeeded Mr. Hackett as as- 
sistant general manager, securities 
department, head office and WILLIAM 
D. SMALL takes over as superintend- 
ent of the securities department. 


Farmers Bank of the State of Dela- 
ware, Dover: Vice President and 
Cashier, LEROY G. PEARSON has been 
elevated to senior vice president and 
cashier. He joined the bank in 1921 
after graduating from college. 


National Boulevard Bank of Chicago: 
Formerly with the American National 
Bank and Trust Co. of Chicago, 
WILLIAM J. SCOTT has joined National 
Boulevard as vice president in the 
commercial loan department. 
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Sachs & Co., N. Y.: 
DAVID SHAY has been appointed 
manager of the Baltimore office. Until 
recently he was assistant treasurer of 
the Maryland Casualty Company, 
serving in the investment division. 


Bank of Douglas, Phoenix, Ariz.: 
Advanced to assistant vice president 
and assistant cashier, respectively, 
were DAVID SHIRLEY and GALEN J. 
HEBRINK. Mr. Shirley was formerly 
with the State Bank and Trust Co., 
Evanston, Ill. and Mr. Hebrink from 
the Keokuk (Ia.) Savings Bank and 
Trust Co. 


Investment Bankers Association of 
America, New York Group: This 
year’s slate of officers as recom- 
mended by the nominating commit- 
tee, includes: EDWARD GLASSMEYER 
of Blyth & Co., Inc. as chairman; 
LLOYD B. HATCHER of White, Weld & 
Co., as vice chairman; and A. HALSEY 





We are pleased to announce the 
opening of a new facility in Detroit. 
For the time being we will produce 
only Personalized Checks at this 
location, but it probably won't be 
too long before the unit attains full 
plant status. In the meantime, it 
will help us to provide faster service 
to Detroit area banks, particularly 
on large volume orders of imprinted 
pocket checks. 


Our Detroit office manager will be 
Cliff Burk, who for many years has 
been located in our Cleveland plant 
and who is thoroughly familiar 
with Detroit bank requirements. 
Dan Trimmer, a long-time pro- 
duction department head in our 
Chicago plant, will be superintend- 
ent. These two men should make 
a good team and they will have the 
support of a qualified group of key 
people who are experienced in our 
methods and who will be most 
helpful in training new people. We 
rather think this new Detroit unit 
will grow rapidly. 

Installing a new service facility so 
soon after the completion of our 
new building in Cleveland repre- 
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_ A NEW FACILITY 1S ADDED 





cook of The First National City 
Bank of New York, as secretary- 
treasurer. 


First Wisconsin National Bank of 
Milwaukee: EDWARD R. PRINCE has 
joined the bank in the newly created 
post of director of properties de- 
velopment. In his new assignment 
Mr. Prince will be directly respon- 
sible to the president, WILLIAM G. 
BRUMDER. 


First National Bank of Wauchula, Fia.: 
Formerly vice president of the Cul- 
peper (Va.) National Bank STEUART 
HICKS assumed his new duties as 
president of First National on Nov. 1. 


Continental Illinois National Bank 
and Trust Co. of Chicago: Vice 
chairman of Inland Steel Company, 
PHILIP D. BLOCK, JR., has been elected 
a director to succeed CHAUNCEY B. 
BORLAND, whose retirement was an- 
nounced simultaneously. 


sents an acceleration of our planned 
expansion program, but we are be- 
coming accustomed to departing 
from time schedules and this may 
be simply the forerunner of similar 
moves elsewhere. Our business has 
doubled every five years since before 
the war and, inasmuch as there 
ts nothing on the horizon that 
threatens to change this pattern, we 
might just as well be prepared to 
continue to face growth problems. 


We do not makea practice of estab- 
lishing plants in new areas just to 
expand our business, but when we 
have enough established business 
in any trade area to support a plant, 
we feel it is incumbent upon us to 
set up the machinery to service it 
properly. Right now growth is quite 
sectional, whereas in years gone by 
it was more or less evenly distrib- 
uted. As a consequence, we not 
only have to anticipate it but we 
have to be mobile enough to alter 
our plans and quickly move into 
the areas where the growth is most 
apparent. That is the reason why 
we moved into Detroit one full 
year ahead of schedule. 










Manufacturing Plants at: 


CLIFTON, PAOLI, CLEVELAND, INDIANAPOLIS, CHICAGO, 
KANSAS CITY. ST. PAUL. DALLAS. CHATSWORTH 





The Philadelphia National Bank: 
Nationally-k no wn business econo- 
mist, DR. PAUL W. MCCRACKEN, has 
been appointed consulting economist. 
He is presently a consultant to the 
U. S. Treasury Department and will 
continue that association after as- 
suming his new duties. He also will 
remain active as a professor of busi- 
ness at the University of Michigan’s 
School of Business Administration. 


LaSalle National Bank, Chicago: 
The appointment of Vice President 
MAX L. BAUGHMAN as head of the 
international division was recently 
announced. The appointment was oc- 
casioned by the rapid expansion of 
LaSalle’s foreign banking activities 
brought about by the completion of 
the St. Lawrence Seaway and the 
growing significance of Chicago as a 
world port. 


Texas Bank and Trust Co. of Dallas: 
CALVIN R. E. (REX) STONE has been 
elevated to vice president and loan 
officer and administrator of the credit 
department. 


City National Bank and Trust Co. of 
Chicago: R. F. BABCOCK, JR., GEORGE 
W. BANDY, JAMES G. COE, and JOHN 
HORRIGAN have been elected assistant 
cashiers while H. BLOSS VAIL and 
VINCENT R. ALLEGRINI have been 
made assistant trust officer and as- 
sistant auditor, respectively. 


Houston National Bank: E. L. CAN- 
NAN and ROBERT A. ALLEN have been 
promoted to vice president and as- 
sistant cashier, respectively. Mr. Can- 
nan came to the bank in 1920 and is 
now in charge of the note department. 


United States Trust Co. of New York: 
Named vice presidents in the invest- 
ment division were FRANK C. GRADY 
and J. FRANK WIEDEMAN while JOHN 
D. LYNCH and MARION J. WISE, JR. 
were appointed assistant secretaries. 


Crocker-Anglo National Bank, San 
Francisco: EWING HASS, a member of 
the business development staff of the 
Capital office has been advanced to 
assistant vice president and will con- 
tinue in that capacity under his new 
title. Also promoted were DONALD F. 
HODGES and MICHAEL SUGRUE to as- 
sistant cashiers. 


Broad Street Sales Corp., N. Y.: 
DANIEL J. CARNEY has been appointed 
manager of dealer services in which 
capacity he will have charge of sales 
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promotion and will work with secu- 
rities dealers in connection with the 
various sales services of Broad Street 
Sales. 


Farmers State Bank, Woods Cross, 
Utah: The fiftieth anniversary of this 
bank is being observed during 1959. 


INSURANCE & FINANCE 
COMPANY CHANGES 


Universal C. |. T. Credit Corp., N. Y.: 
CHARLES R. O’DONNELL has been ap- 
pointed vice president in charge of 
sales for the nation’s largest inde- 
pendent automobile finance company 
and a subsidiary of C.I.T. Financial 
Corp. 


Stuyvesant Insurance Co., Allen- 
town, Pa.: CHESTER H. PRENTICE has 
been elected treasurer of this 109- 
year old insurance company. He was 
previously associated with the Berk- 
shire Life Insurance Company of 
Pittsfield, Mass. 


Provident Mutual Life Insurance Co. 
of Philadelphia: WILLIAM C. TRAP- 
NELL, presently second vice presi- 
dent, securities, has become second 
vice president and secretary. At the 
same time financial secretary CLIF- 
FORD G. DENNIS, JR. was made 
treasurer. 


CORPORATE CHANGES 


RAY BODINUS 1. A. LUTZ 


The Prophet Co., Detroit: Formerly 
assistant treasurer, RAY BODINUS hag 
been elected to the post of treasurer 
to fill a vacancy caused by the re- 
tirement of HARRY G. BENFORD. 


Clinton Engine Corp., New York: 
IRA A. LUTZ has been elevated to 
senior vice president, treasurer and 
chief operating officer. The company 
is one of the largest manufacturers of 
small air-cooled gasoline engines. 


Fairchild Camera and Instrument 
Corp., L. I., N. Y.: The election 
of GEORGE J. WADE, previously assist- 
ant treasurer, assistant to the secre- 
tary and general accountant, to 
treasurer, was recently announced. 


Eo ARE 


Staff Attends Group Meeting 


It is a policy and custom of the 
Commercial Bank at Daytona Beach 
(Fla.) to invite the whole staff to the 
Spring and Fall meetings of Group V 
of the Florida Bankers Association. 


Shown here are officers and their 
wives, along with approximately half 
of the bank’s staff as they depart for 
a meeting of the group recently held 
at Silver Springs, Florida. Henry C. 
Coleman, president of the bank, is 
shown in the doorway of the bus. 
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“Banking in the Round” 


Designed to appeal rather than to 
impress, to more closely resemble a 
garden pavilion than a fort, this re- 
cently completed Crown Zellerbach 
Office of American Trust Company, 
San Francisco, is a perfect circle, 70 
feet in diameter, with walls of clear 
plate glass and an accordion-pleated 


VNB Sponsors Indian Business 
Management Conference 


The Valley National Bank, Phoenix, 
recently sponsored a two-day Indian 
Business Management Conference 
which drew an attendance of 136, in- 
cluding leaders of 20 Indian tribes in 
Arizona, New Mexico, Colorado and 
California, along with a number of 
businessmen, bankers and govern- 
ment officials. Purpose of the gather- 
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roof sheathed with copper. There are 
no tellers cages, as such. Instead there 
is a long, low counter, custom designed 
to reduce to a minimum the separa- 
tion of customers and the bank’s staff. 
All machines are relegated to a curved 
work counter immediately behind the 
tellers, leaving the main counter with 
only the few things the teller needs 
to serve the public. 


ing was to help Indians apply 20th 
Century business and banking tech- 
niques to the development of reser- 
vation resources. Shown in. the photo, 
left to right, are Samuel H. Thomas, 
general manager of Pima Indian Com- 
munity Farms at Sacaton, Ariz., 
Mitchell Gordon, Los Angeles News 
bureau chief of The Wall Street Jour- 
nal and Walter R. Bimson, VNB board 
chairman, who delivered the keynote 
address. 
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for simplicity! 
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Save 10 steps with Allison Coupon 
Books and yet retain all the ad- 
vantages of automatic accounting. 
Coupons provide input to any 
card or tape-actuated equipment. 

Write for complete information 
on this modern, attractive, easily- 
read and conveniently-carried 
Allison Coupon Book. 
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CALENDAR OF EVENTS 


American Banking Association 
Nov. 22-24—Regional Mortgage Workshop Conference, New Orleans 
1960 
Jan. §21-—22—National Credit Conference: LaSalle Hotel, Chicago 
Feb. 8—10—WMidwinter Trust Conference: Waldorf-Astoria Hotel, NYC 
Mar. 7-9—Savings & Mortgage Conference: Hotel Roosevelt, New York City 
Mar. 21-—23—Instalment Credit Conference: Conrad Hilton Hotel, Chicago 
May  12-13—Southern Trust Conference, Colonial Inn-Desert Ranch, St. Petersburg, Fla. 


State Associations 
1960 
Mar. 24-26—Florida: Robert Meyer Hotel, Jacksonville 
Apr. 22-29—Georgia: Cruise on S. S. Bergensfjord 
Apr. 24-26—Lovisiana: Hotel Roosevelt, New Orleans 
Apr. 30-May 7—Alabama: Cruise on S. S. Bergensfjord 
May 1—6—South Carolina: Cruise to Nassau 
May 5—6—Oklahoma: Skirvin Hotel, Oklahoma City 
May 6-7—North Dakota: Dacotah Hotel, Grand Forks 
May 18-19 Indiana: French Lick-Sheraton Hotel, French Lick 
May 18-20 New Jersey: Chalfonte-Haddon Hall, Atlantic City 


Other Associations 


Nov. 29-—Dec. 4—Investment Bankers Association, Americana Hotel, Bal Harbour, Fla. 

1960 
Apr. 4-6—NABAC Eastern Regional Conference: Bellevue Stratford, Philadelphia 
Apr. 24-27—WNABAC Northern Regional Conference: Schroeder Hotel, Milwaukee, Wis. 
May 16-18—NABAC Southern Regional Conference: Chase-Park Plaza Hotel, St. Louis, Mo. 
May 22-26—independent Bankers Association Convention: Hilton Hotel, Denver, Colo. 
June 6—-8—NABAC Western Regional Conference: Hotel Utah, Salt Lake City 
Oct. 10—-12—NABAC Annual National Convention, Hotel Statler, Los Angeles 


Schools 


1960 


June 13-—25—Stonier Graduate School of Banking: Rutgers University, 
New Brunswick, N. J. 


June 19—July 2—FPRA School of Financial Public Relations, Chicago Campus of Northwestern 
Univ. 


July 17-30—Southwestern Graduate School of Banking, Southern Methodist Univ. 











Seventy Feet of 
Tidewater History 


Three years and two months wre 
required for the completion of t iis 
mural depicting the history of Tice- 
water, Virginia, beginning with the 
landing at Cape Henry, including the 
period of early settlement, the Revo- 
lution, the plantation era, the War be- 
tween the States, and a symbolic rep- 
resentation of present day Tidewater. 
Standing beneath the mural, mounted 
in the Colonial Office of National Bank 
of Commerce, Norfolk, Va., are (I. to 
r.) John S. Alfriend, chairman of the 
board, Kenneth Harris, the artist; 
and S. T. Northern, president. 


Cites Need for Controls 


In an address before the recent con- 
vention of the National Association of 
Supervisors of State Banks, Norman 
Clark, vice president of Scarborough & 
Company quoted as follows from a 
letter which had been received by 
Henry Scarborough from J. Edgar 
Hoover: 


“There were 1,619 Cases involving 
allegations of violations of the Federal 
Reserve Act and related Statutes re- 
ferred to this Bureau for investigation 
during the fiscal year ending June 
20th, 1959. Of these, 1,410 involved 
banks: Irregularities in these cases 
total approximately $13,850,000. 
There were 306 convictions, and re- 
coveries totaled $2,577,717. 

“Violations of the Federal Bank 
Robbery statute during this period, 
were the highest total in the 25 year 
history of the statute. 


“In connection with check forgeries, 
the FBI laboratory received for ex- 
amination, 38,164 fraudulent checks 
with face values totaling $6,379,645 in 
the 1959 fiscal year. These check ex- 
aminations as you are aware, consti- 
tute only a fraction of the entire num- 
ber of check forgeries committed.” 


Mr. Clark observed that the aggre- 
gate sum of embezzlements reported 
by Mr. Hoover is the highest in the 
history of commercial banking. 


The speaker showed his audience a 
“Survival Kit,” devised by the Bank- 
Share Owners Advisory League and 
made available to its members as an 
aid in the prevention of losses by em- 
bezzlement. The kit includes the low- 
cost services of a CPA firm specializ- 
ing in bank auditing whose job it is to 
design a specific control program for 
any member bank. 
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Recent Month 6 Mos. Year 2 Yrs. 
WEEKLY REPORTING MEMBER BANKS (in billions) Level Earlier Earlier Earlier ~—_Earlier 
eee DR CEE DUNRUIINIIINE. 0 66k 66-00 640d eh ED bc B08 bone eden ewes ees $104.3 $104.3 N.A, N.A, N.A, 
eae Corel WANAITEN TOCINE 5 ig c'c'o'c.c onesie ccheowes:ccdcdceuceesens 29.5 29.5 N.A. N.A. N.A. 
NE NR eas oh pa UN oon ahs 65.00 bind Ce kce bodes vesecceric 9 9 N.A. N.A. NLA. 
Loans to brokers and dealers for purchasing or carrying Governments..... 4 A N.A. N.A. NA. | 
Loans to brokers and dealers for purchasing or carrying other securities ... 1.7 1.7 N.A. N.A. N.A, 
Other loans for purchasing or carrying Governments... ........eeee00- a 2 N.A. N.A. N.A. 
Other loans for purchasing or carrying other securities. ........-2.5000- 1.1 2 N.A. N.A. N.A. 
Loans to sales and personal finance companies...........eeeeeeeeeeees 3.6 3.9 N.A. N.A. N.A, 
Loans to other nonbank financial institutions... .........ceececeeeeecees 1.7 1.6 N.A. N.A. N.A, 
RG SIE BOS 0 6 a x Viv nt coca cecrbccinenndecteen¥ececcscse 7 a N.A. N.A. N.A, 
Loans to domestic commercial banks. . . 1.1... ccc cece ec enccceeeeneees 9 8 N.A. N.A. N.A. 
NN a awe EaRibaee bd aps doe Ccbbeiecdssebens 12.5 12.5 N.A. N.A. N.A. 
Cen ei eri be als habeas habs bP eee ee UE COs eee 14.2 14.2 N.A. N.A. N.A. 
Ai th SNOMED GIDCLIIINIG 6 os cs 6 ico. 5 caw ect tigescdieececccesecese 28.2 28.1 N.A. N.A. N.A, 
MIR og LU Ika i awe ues saeedscncr tims <cssesveases 10.0 10.1 N.A. N.A. N.A. 
ALL MEMBER BANKS (in millions) 
ee tbe sib ashes kdeeseeceoeaces $289 $263 $368 $522 $361 
Borrowings at Federal Reserve Banks...........ceeceeeceeeceeeceeees 790 97721 656 455 703 | 
Free reserves or net borrowed reserves (—)........-00ceececcecceccees -501 -458 -288 67 -342 " 
Recent Month Year -——1959-———_ 
RATES & U. S. GOVT. SECURITY YIELDS (FRB) Level Earlier Earlier High Low 
Federal Reserve discount rate (New York). ..........cccceeeeeceeeeees 4.00 4.00 2.00 4.00 2.50 
Prime bork rate. sews scccccc ccc ccccccccccsccccevccsccesseeseces 5.00 5.00 4.00 5.00 4.00 © 
3-month bills, auction average........eeeccccecccscesecerscecscecees 4.10 4.19 2.80 4.26 2.59 © 
6-month bills, auction average....... cece ccc cece cece resesecececees 4.49 4.89 cae 4.89 2.92 
I, CUED ici ec oo os ek oe tees cceeiccecceescenceees 3.92 3.94 2.69 4.24 2.58 
SE i, CIE MIs ok cein ccc cece cbcceneccccctscnecssesescess 4.45 4.68 5s 4.90 2.92 
i ie esa ccd dckspeskeaboneescbusceeveeenes 4.38 4.89 2.74 4.96 2.95 
NS CUR i OHS YORE se occ ccc cc scissor ccecrcdeccccecsccasevess 4.53 4.88 3.67 4.90 3.70 
Bonds due or callable in 10 years or more.........-ceeeeeeeeeeeecece 4.03 4.18 3.77 4.31 3.81 
COMMON STOCK PRICES (Selected SEC indexes) 
Composite of 265 stocks (1939-100).......ccccceeececceeceecceeeens 412.4 4166 378.0 441.3 400.1 
oo ins dbs ee eet ctacevesseeneentuns «eves AS3:2: 4402: S767  .-6¥4.4 439.8 
NG cha egiand b kSwih aw Socket ds 00 400 nedes tse eednehweseeeee 502.4 490.1 427.2 589.5 446.1 : 
Automobiles. ..... puke eet Wiedea ns bees nee 6e3d toned eenee espe eas 601.0 619.7 538.9 639.4 506.7 ; 
INNS win 6 xue ban Wh bb6 bh nd 0d 000046 b 6.666 Gnd Oy da EDEEO SORES ES 539.8 540.2 4249 580.3 454.2 \ 
US Sb wb ueAS sc SedeWnricdccccdcedeciescoceusceseebesseucesenes 587.9 604.2 486.5 675.7 513.5 c 
Bactetedd Gquliment. . oc ccc ves ciccccccccccesccenecsponceescceges 527.6 529.3 445.1 557.3 497.0 : 
ss 06 dict ccacncecccess “Sd 6hSDEABA Shad 50 eM A ora caees 705.8 665.3 497.9 842.7 572.8 t 
TONS NE OVOUNOR Ss ooo. b osc bcc cgtings ct cecwecdeeeaeecectescecs 329.4 327.7 27946 3409 300.8 I 
RI DI aie 6 bak so 8c bd5 PWR ba sc cc cceenbdwercecacconse 476.0 4789 4406 552.3 469.4 : 
A eo chi AE se da eduebteteeedoene 289.7 290.1 289.8 322.8 287.0 C 
Paper and Gilied products... occ es cbbccccccccccccccccvccccccccs 2108.4 2098.5 1902.7 2163.3 1964.0 
Petroleum (integrated companies)... ........eccee cee eeccecceeeeeees 658.5 679.8 7794 8114 658.5 
IN cb acacws es « pmanwasas SES GSKA aR ON S06 6606S eee o2a9: 3273 3067 34967 3124 ( 
ee Pied ee cede aes iaseoessecsavecese eae. S007: Zt28: €07.0 .3583 é 
(NEES SES ARE BTCC EVES COPE LE OPC ET EEC TEEN 808.4 830.5 702.7 857.6 726.0 ; 
eer cae dh tun cae sa tacern ats ncasvoewseses 182.55 173.7 1498 182.5 157.5 
Se Nie 6 od hha eee AE EKO ee eA ene es 8OSbh 0 Bee's 212.5 213.8 185.3 231.8 207.1 
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VALLEY BANK AND TRUST 
field, Mass. — 


THE COMPANY 
complete ye facilities for the citizens of Spring- 
e Cross Roads of New Eng i 


rovides 


and.” Bank and Trust 


i. POST-TROMIC MACHINES not only improved this bank’s accounting effi- 


NATIONA 
ciency but also reduced its equipment needs 50% and freed considerable floor space. 


LL. POST-TRONIC MACHINES streamlined 
Sy bockteapiog procedures of the Valley 
Company, Springfield, Mass. 


PRESIDENT of the Valley Bank and 
Trust Company, Springfield, Mass. 


"“Calional POST-TRONIC machines save us 60% annually 


on our investment.” 


“In September, 1957 we installed 
the first of fourteen National POST- 
TRONIC* bookkeeping machines,” 
writes Bruce H. MacLeod, President 
of the Valley Bank and Trust Com- 
pany. “Since that time we have had 
the pleasure of seeing ample proof 
that our reorganization has been a 
profitable investment. 

“The POST-TRONICS greatly 
improved our accounting proce- 
dures. Their great accuracy reduced 
our error factor to the point where it 
now can be considered insignificant 
in relation to previous standards. 
Our bookkeeping is also done faster 
and the information compiled is 
more complete. POST-TRONICS 
saved us the expense of expanding 


our offices when the bank was formed 
through merger of two leading banks. 
By reducing our equipment needs 
50%, they eliminated any necessity 
of enlarging the space allotted for 
the accounting department. 

“With our present experience 
in the use of National POST- 
TRONICS, we realize a 60% annual 
saving on our investment, including 
traceable reductions in operating 
costs of approximately $60,000 
a year.” 


President of the 
Valley Bank and Trust Company 


THE NATIONAL CASH REGISTER COMPANY, dayton 9, Ohio 


1039 OFFICES IN 121 COUNTRIES ¢ 75 YEARS OF HELPING BUSINESS SAVE MONEY 


VALLEY BANK AND TRUST COMPANY -— Springfield, Mass. 


The miracle of electronics provides 
the lowest posting costs ever known. 
This means more efficient over-all 
operation of any bank regardless of 
size. Your local 
National represent- 
ative will be glad to 
show how much the 
POST-TRONIC 


can save your bank. 
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modern banking 


requires. 
modern protection! 


The fundamentals of locking a door are” 


me 


ens 


Ds aa ae ada 


the same today as they were a. 

hundred years ago. Only the 
techniques and devices have changed. @ 

Modern bank protection involves | 

much more than locks — | 

no matter how perfect. | 

In supplying blanket bonds and other types of 

insurance to fill this need we offer a 

broad and intimate knowledge of modern 

protection plus the ability to meet individual requirements. 
We For complete protection insist on Federal coverage. 
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FEDERAL INSURANCE COMPAN 


into which has been merged 


THE UNITED STATES GUARANTEE COMPANY 


CHUBB & SON INC., Monoger 


90 John Street, New York 38, N. Y. 
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